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Hupp In High 
Bradley’s Plan 
LaSalle Makes Mark 
Wilson Trophy 


By 


Chris Sinsabaugh 


ARAPHRASING the title of 

George M. Cohan’s feature song 
in his famous play of a couple of 
decades back, 
“Forty-five Min- 
utes from Broad- 
way,” meaning 
New Rochelle, 
where all the 
Sinsabaugh 
grandchildren 
were born, “Hup- 
mobile Is a 
Grand Old 
Name,” gives me 
my theme for 
today’s column. 
So, with the in- 
spiration furnished by the sub- 
stitution of “Hupmobile” for 
“Mary” let me tell you, meaning 
distributors and dealers princi- 
pally, some of the plans of the 
Bradley administration following 
the refinancing and rejuvenation 
of this old, old company, started 
in 1908, and which is about ready 
to start the manufacture of its 
30th annual line ‘of automobiles. 
Here goes: 


Thomas Bradley 


PRESIDENT TOM BRADLEY 
starts with $2,600,000 in new cash 
—making a total of approximately 
$3,000,000 in working capital—no 
indebtedness, no outstanding 
bonds, no preferred stock, no bank 
loans and no Archie Andrews, I’m 
told. He has a plant covering 
1,400,000 square feet of floor space, 
with a capacity for the produc- 
tion of 100,000 cars annually, al- 
though he isn’t reaching for that 
moon at the present time. Mebbe 
later. It’s a new deal and I am 
not using capital letters, either. 


Out of production for a year 
and a half because of the Andrews 
intervention, naturally Hupmobile 
has missed the train so far as 
1937 models are concerned, but 

(Continued on Page 28, Col. 1) 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 19386 
Pos, Make Pos. 
1—237,297 Ford 180,410— 2 
2—186,071 Chev. 228,382— 1 
3—140,912 Plym. 106,493— 3 
4— 75,646 Dodge 53,278— 4 
5— 50,283 Pont. 35,830— 6 
6— 45,571 Olds 43,496— 5 
7J— 48,115 Buick 32,463— 7 
8— 27,698 Huds.* 21,876— 8 
9— 26,292 Pack. 11,584—11 
10— 23,454 Chrys. 12,836—10 

*tncludes Terraplane. 
Total All Makes 
947,130 775,172 


See Total Registrations to Date, 1937- 
1936, pages 20 and 21 this issue. 
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°36 Registrations Set Mark 


28,000,000 Vehicles 
Gives States 7.6% 


Average Increase 


WASHINGTON. — Motor 
vehicle registrations in the 
United States reached a 
new all-time high in 1936, 


exceeding the 1935 regis-| 
tration by nearly 2,000,000 and} 


surpassing the former all-time 
high of 1930 by 1,700,000 ve- 
hicles, 
state authorities to the bureau of 


public roads of the United States | 
department of agriculture. Regi- | 


strations in 1936 totaled 28,221,291, 
of which 24,197,685 were passenger 
vehicles and 4,023,606 trucks and 
tractor trucks. 

Every state showed an increase 
in registrations over the previous 
year. Registrations in 16 states— 
Alabama, Arizona, Colorado, 
Idaho, Louisiana, Michigan, Mis- 
sissippi, Montana, Nevada, New 
Mexico, Oregon, South Carolina, 
Utah, Washington, West Virginia, 
and Wisconsin—increased more 
than 10 per cent over 1935 figures. 
The average increase for the en- 
tire United States amounted to 
7.6 per cent. 


Registration receipts and mis- 
cellaneous receipts amounted to 


Ball Purchases 
90,000 Shares of 
Graham Stock 


WASHINGTON. — George E. 
Ball, the Muncie, Ind., fruit jar 
manufacturer whose spectacular 
acquisition of control of the Van 
Sweringen railroad empire star- 
tled the nation a few months ago, 
is getting into the automotive 
field. The securities and exchange 
commission this week was notified 
that he has exercised an option 
for 50,000 shares of Graham-Paige 
Motors Corp. common stock at $3 
per share. 


The same report disclosed that 
Joseph B. Graham, president of 
the company, also exercised an op- 
tion for 50,000 shares of common 
at $3. 

Last summer when the company 
offered stockholders the right to 
subscribe to new stock, the com- 
pany stated that certain stock- 
holders and creditors of the com- 
pany had agreed to take up 400,- 
000 shares of common stock at $3. 

Ball was listed among the cred- 
itoers and the company stated that 
the unpaid balance of its promis- 
sory note to him dated Nov. 12, 
1935, was $300,000. Ball agreed to 
take up 100,000 shares of stock, 
the company’s registration state- 
ment said. 








according to reports of | 


RUNNING UNDER SANCTION of the American Automobile Assn., 
this stock model La Salle V-8 was driven over the Indianapolis ‘500’ 
Monday in an effort to show passenger car progress. Driver Ralph 
De Palma, right, is shown conferring with Stanley Reed, AAA official. 





Co-operative Control Cuts 


Muskegon Used Car Loss 


By JACK WEED 


MUSKEGON, Mich. — Some- 
thing over 6,000 new and used 
car deals were closed by the deal- 
ers in this city during the past 
year without any dealer over- 
trading or excessive used car 
allowances. The sixteen dealers 
who comprise the Muskegon 
Automobile Dealers Assn. not 
only accomplished this unusual 
feat, but accumulated approxi- 
mately $2,500 in its treasury, be- 
sides paying its sales director a 
salary. 

Feeling that there must be 
some sane way to prevent ruinous 
trading among themselves on 
used car allowances, the dealers 
of Muskegon, Muskegon Heights 
and Whitehall got together on 
Jan. 16, 1936, and formed an 


Nash Expansion 
Program Stills 
Removal Rumors 


KENOSHA.—Robert B. Elliott, 
vice-president of Nash Motors di- 
vision of the Nash-Kelvinator 
Corp., has announced that $1,500,- 
000 will be spent this summer in 
modernizing the company’s plants 
ir Kenosha, Racine and Mil- 
waukee. 

Elliott’s statement is_ inter- 
preted as setting at rest the ru- 
mors, following the recent Nash- 
Kelvinator merger, that automo- 
bile plants of the organization 
would be shifted to Detroit. 


association which had as its main 
objective, the eliminating of high 
trading on used cars in the Mus- 
kegon territory. They knew they 
had to have a set of rules under 
which all dealers would be con- 
tent to operate and that they 
would have to have an umpire 
to make the dealers play fair. 

A set of regulations were drawn 
up which cover the following 
important phases of motor car 
merchandising, appraisal of cars, 
the sale and defining of demon- 
strators, the defining and sale of 
obsolete models, the rules under 
which orders shall be written, 
the buying or selling of custom- 
ers’ used cars, advertising ethics, 
what shall constitute a clean deal, 
the filing of list prices of new 
ears, the collecting and distribut- 
ing of fines and fees, the method 


(Continued on Page 12, Col. 4) 





$6 Per Year, 10c Per Copy 


ull 


Pa. Discourages 
Month-End Sales 
Figure Juggling 


Action Taken at Behest 
of State Dealer 
Association 


By GEORGE SHELLEY 


HARRISBURG, Pa., 
(U TPS).—In an effort to 
rid the state of false reg- 
istration, the bureau of mo- 


tor vehicles will no longer 
work long hours of overtime to 
meet the heavy demands placed 
upon them by dealers who wait 
until the last day of the month 
in order to keep competitors 
from knowing their actual num- 
ber of sales, it was announced 
Thursday by John B. Kelly, 
secretary of revenue. 

The drive to end false registra- 
tion of motor vehicles was insti- 
tuted by the Pennsylvania Auto- 
motive Assn. In conjunction with 
the bureau of motor vehicles, 
Claude S. Klugh, manager, re- 
cently sent a letter to all zone 
and factory branch managers 
condemning the “spiking” of 
sales on the last few days of the 
month. 

“While the counter section nor- 
mally handles between 600 and 
800 applications for registration 
and transfers daily, dealers have 
been waiting until the last min- 


(Continued on Page 2, Col. 5) 


LaSalle Hangs 
Up Stock Mark 
At Indianapolis 


INDIANAPOLIS. — Ralph De 
Palma, racing veteran, covered 
the 500-mile run of the Indian- 
apolis speedway Monday with an 
average speed of 82.12 miles an 
hour in a stock LaSalle V-8 con- 
vertible coupe, which will pace 
the field for the race here May 31, 
bettering the previous stock rec- 
ord at the track of 79 m. p. h. set 
by a Marmon 16 in 1931. 

The LaSalle, certified as stock 


(Continued on Page 3, Col. 1) 


Willys Net Totals $155,666 
During First Six Menths 


TOLEDO.—Willys-Overland Mo- 
tors, Inc., showed a net profit of 
$155,666 for the first six months of 
business, ended Mar. 31, after pro- 
vision for normal federal income 
tax, David R. Wilson, president, 
announced Friday. 


During that period the company 
increased its total assets 20 per 
cent and showed a ratio of cur- 
rent assets of approximately two 
to one to current liabilities. 

Due to two months of non-pro- 
duction and some non-recurring 


initial expenditures, a gross loss 
on sales resulted during the quar- 
ter ended Dec. 31, 1936. However, 
production and sales showed a 
steady increase throughout the 
second quarter ended Mar. 31, re- 
sulting in a. gross profit on sales 
of $1,152,175, after provision for 
depreciation, Wilson said. 

After deduction for first quarter 
losses, the company showed a 
gross profit on sales of $979,826 
for the first six months. In the 


(Continued on Page 22, Col. 3) 
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Speedy Settlement Seen for New Labor Troubles 


Union Launches Cam paign 


To Organize Ford Workers 


DETROIT. — Strikes in General | thre 
Motors plants which have thrown 
close to 16,000 out of work and af- 


fected operations at Cleveland, | 


Saginaw and Janesville are looked 
upon here as nothing more than 
growing pains in this new unioni- 
zation era. The mere fact that 
each disturbance was based upon 
a different cause and none was 
basic, would put these shutdowns 
in the “local” class and difficulties 
are expected to be ended within a 
few days. 


At Cleveland it has been an- 
nounced that workers will return 
to their jobs Tuesday. Vote was 
being taken Friday at Janesville 
on a plan to return to work, and 
the disturbance at Saginaw was 
expected to be ended by Saturday 
morning. Thus, in spite of the 





Young Is Named 
At Buick As Head 
Of Manufacturing 


FLINT.—Harlow H. Curtice, 
president of Buick, announces the 
appointment of O. W. Young as 


general manu- 
facturing man- 
ager, succeed- 
ing the late 
Charles 7. 
Scannell. 
Young ad- 
vances to the 
head of all 


Buick manufac- 
turing opera- 
tions after three 
years as gen- 
eral superinten- 
dent and more 





Oo. W. Young 
than 30 years in the Buick or- 


ganization, in which he started 
as a lathe hand. 


At the same time, Curtice an 
nounced that Walter N. Larke, | 
formerly superintendent of the 
engine plant who was placed on | 
special assignment, now becomes | 
assistant general superintendent. | 


| threats of movements to obtain a | 
new contract with General Mo- | 
tors which would grant sole bar- 
gaining representation for the 
United Automobile Workers, 
felt that no movement of this sort 


the earliest. Under the terms of 
the present contract such a move- 
ment could not be made, but of 
course, the current sitdowns are 
viclations of that contract. 
Meanwhile the UAW this week 
announced that a definite effort to 





organize employes of Ford Motor 
Co. will be started at once. Offices 
will be opened by the union at 
Dearborn next week and organizer 
Victor Ruether has announced 
that his campaign will be com- 
pleted within two months. 


Simultaneous with the an- 








J C. Hammond recently was ap- | 
pointed general superintendent 
when Young was made assistant 
general manufacturing manager. 


Hammond came to Buick as 
assistant foreman in the engine 
plant in 1913 and until last year 
had continuous service in that | 
division. Larke started with} 
Buick 27 years ago as a general 
mechanic. 


Other promotions recently made 
in the Buick manufacturing di- 
vision include Fred W. Letts from 
assistant superintendent to su- 
perintendent of the engine fac- 
-tory; Bruce Fonger, from night 
superintendent to assistant su- 
perintendent of the engine fac- 
tory; R. W. Warnock from 
general foreman to superinten- 


| approval from the sheriff, 
| tended to protect purchasers and 





dent of special transmissions; and 
Vern E. Ven Saw from general 
foreman in the engine plant to 
assistant superintendent of spe- 
cial transmissions. 


U. S. Undertakes 
Highway Survey 


WASHINGTON.—For the first 
time, a complete survey is now 
being made.of every mile of high- 
way in the United States and the 
use to which it is put, Henry A. 
Wallace, secretary.-of agriculture, 
announced. this week. It is being 
conducted, by: a special planning 
the: Federal Bureau of 
Publie..Roads; with which the 
highway. departments. of 40 states 
are..co-operating. 

A maimiebject of the: survey, 


° Wallace :disclosed is to give the 


farmers of the entire country bet- 
ter farm-to-market roads. 


nouncement of the Ford plans, 
three UAW organizers at South 
Chicago filed suits totaling $225,- 
000 against the Ford Motor Co., 
Edsel Ford, its president, and| 
four others. 


The suit charges that the or- 
ganizers were beaten Monday 
night when they attempted to dis- 
tribute literature to employes 
leaving the South Chicago plant. 


From a Ford spokesman came 
the reply: “The suit is a lot of 
bunk. The union has used the al- 
leged beatings of its members as | 
the basis for the suit and it is| 
only a piece of maneuvering on its | 


it is | 


would be started until June 11 at| 





AMONG THE INDIANAPOLIS Chevrolet dealers and Chevrolet officials who made a three-day in- 
spection tour of used car operations in Detroit, Lansing and Grand Rapids, Mich., were, left to right, 
standing: W. E. Kuhn, North Side Chevrolet, Inc.; L. E. Craig, Indianapolis asst. zone mgr.; R. L. Edwards, 


West Side Chevrolet, Inc.; William Kelly, Kelly Sales Co.; 


O. V. Sholty, Sholty Motor Co., Inc., and W. 


J. Graveson, assistant regional manager, Flint region. Left to right, seated: M. D. Graham, Indianapolis 
city sales manager; M. D. Watkins, Superior Chevrolet, Inc.; R. D. Johnson, Johnson Chevrolet Co.; 
Harry Sidrow, Coburn Motor Co.; W. P. Anderson, A1derson Chevrolet, Inc., and Lou Wides, Washington 


Auto Sales. 


directing against the Ford Motor 
Co.” 

Following the agreement to re- 
turn to work in the Pittsburgh 


steel plants, observers feel that at | 


least some method may now be 
provided by which disputes can 
be settled without resort to costly 
strikes and stoppages of opera- 
tions. In the automobile industry 
as a whole it is believed that no} 
major disturbances will develop in| 
the immediate future. Troubles | 
which have beset the various GM 





plants, while annoying, have not 
materially affected production at | 





part in the organization drive it is | 


any point. 





Michigan Bill Would Alter 


Dealer Licensing Laws 


|Rapids, Mich., obtaining informa- 


LANSING.—A bill introduced in | | tion on their handling of used car 


the Michigan legislature here this 
week would strike out the second 
hand dealer classification of the} 
Motor Vehicle Act and place all 
dealers under the same heading. 
The bill, which requires appli- 
cants for licenses as dealers lo- 
cated outside of cities of more 
than 10,000 population to present 
is in- 


aid the police in fighting crime, 
according to its sponsor, Rep. 
Fred J. Gartner, Detroit democrat. 
Relative to sales, the measure 
| states: 
“Every retail motor vehicle sale 


Pass Tow-Bar Bill 


LINCOLN, Neb.—Among the last 
acts passed by the Nebraska uni-| 
cameral legislature is the automobile 
caravan tow-bar licensing bill, which, 
it is estimated, will bring about 
$75,000 per year in revenue to the} 
state highway department. The fee 
is kept at $10 and provides that all 
but five cents of each fee shall re- 
vert to the highway department. 





| tain 


| buyers. Each dealer would be re- 


' other. 


shall be evidenced by an instru- 
ment in writing, which shall con- 
all the agreements of the 
parties and shall be signed by the 
buyer. Prior to or concurrent with 
any motor vehicle sale, the seller 
shall deliver to the buyer a writ- 
tem statement describing clearly 
the motor vehicle sold to the buy- 
er, the cash sale price thereof, the 
cash paid down by the buyer, the | 
amount credited for any trade-in 
and a description thereof, the| 
amount of the finance charge and | 
the amount of any other charge, 
specifying its purpose.” 

The secretary of state would be | 
empowered to draw up this form, 
to be signed both by dealers and 


quired to post a $2,000 bond with | 
the state. 


The license fee would be in- 
creased from $5 to $10. Renewals 
would be $5, instead of $3. If a li- 
censee changed his place of busi- 
ness he would be required to sur- 
render his license and obtain an-| 





japolis city sales 
| dealers visited the Chevrolet re- 
| tail store at Detroit, and Chevro- 


| son Chevrolet Co.; 
| Kelly Sales Co.; 





Indiana Chevrolet Dealers 


Inspect Michigan Retailing 


INDIANAPOLIS.—In line with, Sholty, Sholty Motor Co., 
reorganization of used| Harry Sidrow, Coburn Motor Co.; 


national 


car merchandizing recently be- 


Inc.; 


M. D. Watkins, Superior Chev- 


gun by W. E. Holler, general sales! rojet, {nc., and Lou Wides, Wash- 
|} ington Auto Sales, all of Indian- 
| apolis. 


manager of Chevrolet, nine 
Indianapolis Chevrolet dealers} 
have just returned here from a 
three-day trip in Michigan where 
they inspected and compared 
used car methods there. 


Accompanied by L. E. Craig, | 
Indianapolis assistant zone man- 


ager, and M. D. Graham, Indian- | 


manager, the 


let dealers in Lansing and Grand 


reconditioning, sales and adver- 
tising. 
their tour by W. J. Graveson, as- 


sistant regional 


Indianapolis is a part. 


Dealers who made the trip in| 
improve their used} 


an effort to 
car operations were: W. P. An- 
derson, Anderson Chevrolet, Inc.; 
R. L. Edwards, West Side Chev- 
rolet, Inc.; R. D. Johnson, John- 
William Kelly. 
W. E. Kuhn, 
O. V. 


North Side Chevrolet, Inc.; 


Illinois Motorists Vote 
Against Car Governors 


CHICAGO.—As the result of a 
survey conducted by the Chicago 
Motor Club through question- 
naires sent out to 100,000 auto- 
mobile owners in Illinois, 59.2 per 
cent of those responding declared 
themselves opposed to the state- 
imposed use of governors on cars 
as a safety feature. 





REPRESENTATIVES OF EACH of the nine C.>vrolet regions in the United States met at the third 
dealer planning committee meeting with Central office sales officials in Detroit this week. At the dis- 
cussion of new car merchandising were, left to right, front row: S. C. Clasen, Clasen King Motor Co., 
Kansas City; D. L. Johnson, Johnson Bros, Chevrolet Co., Dallas; R. G. Buchanan, Weber Buchanan 
Chevrolet Co., Yakima, Wash., chairman; E. F. Pomeroy, Pomeroy Chevrolet Co., Minneapolis, and H. M. 
Sloate, Sloate Chevrolet €o., Inc., Hartford, Conn. Back row: E. C. McArthur, McArthur-Wood Chevrolet 
Co., Gaffney, S. C.; H. D. Draper, Draper Chevrolet C»., Saginaw, Mich.; D. L. Ashley, Ashley Chevrolet 
Sales, Baltimore, and J. M. Kelly, Kelly Chevrolet, Inc., Ossining, N. Y. 








They were conducted on| 


manager of the! 
| Chevrolet Flint region, of which 





Pa. Halts False 


Registration By 
License Ruling 


(Continued from Page 1) 


ute and dumping 15,000 applica- 
tions,” according to Kelly. “In 
the past the department has 
worked overtime to meet these 
unnecessary rushes, but they will 
no longer have to do so.” 


the future,” Kelly con- 
tinued, “dealers will defeat their 
own purpose. Applications 
dumped in at the windows at the 
last minute will be turned over 
to the mailing section, thus be- 
ing carried over into a new 
month. The mailing’ section, 
which handles between 6,000 and 
8,000 applications daily, can read- 
ily handle the excess.” 

Kelly pointed out that many 
dealers in taking a trade-in, in- 
stead of making an application 
for transfer, make registration 
for the title of the new car in 
order to receive credit, and later 
make application for the transfer. 
Once having applied for a trans- 
fer, Kelly explained, the appli- 
cant has 20 days to use his old 
tags before the transfer is mailed. 
In this way the applicant will be 
protected from unscrupulous deal- 
ers. 

Dealers who apply for a title 
and rip off the transfer will find 
themselves in “more hot water,” 
Kelly said. 


Car Salesmen 
Organize Assn. 


MADISON, Wis. — The Retail 
automobile salesmen of Madison 
have organized the Madison Auto- 
mobile Salesmen’s. Assn.,° which 
held its first anniversary dinner 
in the Park Hotel May 10. They 
had the automobile’dealers of the 
city as guests. 

The dealers’ association and the 
salesmen’s association have a 
working arrangement. whereby 
high standards of business con- 
duct ‘€@re° ‘exemplified by both 
dealer and salesman, minimum 
wage standards have been adopted 
and a fine spirit of ‘co-operation 
for mutual benefit exists. 4 


“In 


1936 Registrations Set Record 
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of 28,000, 000 


States Show 7.6% % Average 


Gain in Vehicles on Road 


(Continued fram page 1) 
$359,783,000. Trucks and tractor; per cent of the total receipts. 


trucks composed less than 15 per | 


cent of the registrations. They 
accounted, however, for nearly 24 


Vehicles 
Registered 


S‘ate 


Arkansas 
California 
Colorado 
Connecticut 
Delaware — 
Florida 
Georgia 
Idaho 
Illinois 
Indiana 
Iowa 
Kansas 
Kentucky 
Louisiana 
Maine 


Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
tOhio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tennessee 
Texas 

Utah 

Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 
District of Columbia 


181,319 


28,221,291 


1,918,116 
159,140 
278,829 
186,480 
380,792 

1,478,124 


Registrations and registration 
receipts by states were as fol- 


lows: 


Registration 
Receipts and 
Misc. Fees 


$ 4,101,000 
1,028,000 
2,829,000 

21,087,000 
2,589,000 
5,957,000 
1,102,000 
5,546,000 
1,302,000 
2,175,000 

19,410,000 
9,044,000 

10,793,000 
3,815,000 
4,591,000 
4,112,000 
3,582,000 
4,744,000 
6,795,000 

19,737,000 
8,189,000 
1,869 000 
8,988,000 
1,730,000 
2,158,000 

279,000 
2,635,000 

17,850,000 
1,318,000 

46,291,000 
7,589,000 
1,456,000 

23,256,000 
4,743,000 
2,832,000 

35,331,000 
2,596,000 
1,876,000 
1,540,000 
3,706,009 

17,725,000 

976,000 
2,245,000 
5,737,000 
2,980,000 
5,832,000 


increase in 
Registration, 
Per Cent 
*22.5 


11.6 


12,213,000 | 
541,000 | 


963,000 | of the car. It was beautiful on the 


7.6 


year ended October 31, 1935, whereas 1936 figures represent registra- 


tions during calendar year 1936. 


tFor a nine-months period. 


LaSalle Sets 500 Mi. Stock 


Record at Indianapolis 


(Continued from Page 1) 


by the American Automobile 
Assn. contest committee, ran with 
top up and full passenger equip- 
ment. The $20,000 specially de- 
signed Simplex which De Palma 
drove at the speedway in 1911 was 
stripped of top, fenders and all 
excess parts. 

The original intention of the 
Cadillac Motor Car division in 
the run was merely to top the 
74.59 miles an hour average of 
Ray Harroun who won the first 
500-mile race, but with the car 
functioning smoothly at the half 
way mark, factory representatives 
‘permitted De Palma, now 55 years 
old, to continue his early high 
“average with the result that the 


Fun eclipsed track records of 1912) 


“and 1913 as well as the 1911 race. 
The time was 35 minutes and 
_, Seven seconds better than Har- 
“Foun’s. 
The::500. miles was: covered in 
» ix yhours and five minutes, with 
»tthree: pit stops for gasoline and 
tire change that were.taken as 
@ precautionary measure. 


The highest speed average, in 





unofficial time announced by AAA 
observors was compiled on the 
198th lap when De Palma traveled | 
the two and one-half mile track 
in 88.296 miles an hour. 


$359, 783,000 | 


*Large increase due to fact that 1935 figures represent registrations | 
during fiscal year ended September 30, 1935, whereas 1936 figures | 
represent registrations during calendar year 1936. 
due to fact that 1935 figures represent registrations during fiscal | 





tLarge increase | 
| nected with the run?” 


Other | 


~ TEXACO 


S803 


ie 


ete t) ey 


ONE OF THE 12 CARS making up the Texaco national road test caravan, which leaves Detroit Sat- 
urday for a 25,000-mile tour, is this Pontiac eight. T »chnical data on fuel and oil consumption for each 
car will b> accumulated during the test run, which w Il cover every state and its capital. 


accumulative m. p. h. averages 
were: 

First lap, 81.625; 25 miles, 80.597; 
100 miles, 82.034; 200 miles, 81.422; 
300 miles, 81.138; 400 miles, 81.846. 

The run was made less than a 
week after AAA observers Erich 
von Hamback and Stanley L. 
Reed had selected the car from 
assembly 
factory in Detroit. They tore down 
the car, checked parts against 
AMA specifications and _ sealed 


motor and chassis. Reed then kept | 


the car under observation until 
the day of the run. 

To further contrast the mod- 
ern passenger car to special race 
mounts, De Palma drove the dis- 


lines at the Cadillac| 





tance attired in an ordinary busi-| 
ness suit and wearing a green) 


slouch hat. 
without apparent signs of fatigue. 

“Look at my hands,” he said} 
after the run. “Back in the old 
days they would have been) 
scarred and blistered. You can’t 


tell from them now that I’ve been | the Texas ©o., is giving the instruments a final once-over. 


doing any unusual driving and | 
the hands are a good indication 
of the way I feel. 

“There is no disputing the easy | 
handling and smooth performance | 


turns and I couldn’t ask for bet- 
ter acceleration. The 
think, 


lars for in the race cars.” 


“Were there any thrills con-| 


he was 
asked. 


“Only one,” the veteran an- 


| swered. “The car was on a slant 
|when we first gassed and ap-| 
| parently we didn’t get the tank 
| full. 


The motor spit on the back | 
stretch and I said to myself, ‘Oh, 
oh, Ralph, here’s where you start 
pushing again.’” 

De Palma’s remark was a ref- 
erence to the 1912 Indianapolis 
race when, with a lead of 22% 
miles and ‘less than two laps to 
| go, his Mercedes broke down. He 
and his mechanic pushed the car 
until 
team. 


INDIANAPOLIS PACEMAKER coasts across the finish line of the 
500-mile speedway after beating the winning time of Ray Harroun in 
the 1911 race. Driven by Ralph DePalma, the La Salle stock convert- 
ible coupe, made the distance under wraps in six hours, 


He finished the run} 


motor I} 
is as good or better than} 
any they spend thousands of dol- | 


the AAA disqualified the) 


| 


SHOWING THE INSTRUMENT PANEL, located in the rear com- 
| partment of the Pontiac eight which is one of the cars included in the 
25,000-mile Texaco test run. William Harrigan, technical engineer of 





Twelve Automobile Makers 


— In 25,000-Mile Road Test 


DETROIT. 
biles, representing by types ap- 
proximately 95 per cent of the 
industry’s output, will leave here 
Saturday morning in a _ 25,000- 
mile “road laboratory” test ar- 
ranged by the Texas Co. in co- 
operation with the chief engineers 
of a dozen motor factories. 


| The 1937 National Road Test 
is the second annual drive con- 
ducted by Texaco for the collec- 
tion of information pertaining not 
alone to the lubrication and fuel- 
ing of automobiles, but to per- 
formance of the cars themselves. 
Each day during the four months 
of the tour, chief engineers of 
Buick, Chevrolet, Chrysler, Dodge, 
Ford, Lincoln, Oldsmobile, Pack- 
ard, Plymouth, Pontiac, Stude- 
baker and Hudson-Terraplane will 
receive confidential reports of ac- 
cumulated technical data relative 
to driving under the multitude of 
conditions to be found along the 
itinerary leading through 48 
states. Goodrich, Goodyear and 
Firestone tires will also come in 
for study. 

The test cars, to be operated 
under the direction of William 


sion of the company are fitted 
with the latest automotive record- 
ing devices and an observer in 
each vehicle will make 44 nota- 
tions every 15 minutes while the 
cars are on the road. Among the 
observations, temperature read- 
ings will be made on crankcase 
oil, crankcase oil vapor, water in- 
let, water bloc, water outlet, gas- 
oline in tank, fuel pump, carbu- 
retor bowl, carburetor air intake, 
intake manifold, transmission oil, 
transmission over-drive, rear axle 
pinion gear, rear axle differential 
oil, exhaust gas, clutch bell hous- 





Harrigan of the technical divi- | 





Twelve automo-! ing and steering gears. Each car 


is also equipped with a dust col- 
lector not so much to determine 
quantity picked up but the types 
prevailing in various parts of the 
country and their effects on mo- 
tors. i 

Planned by Texaco on a strictly 
neutral basis, the test will fur- 
nish chief engineers of the auto- 
mobile factories represented on 
the tour detailed observations on 
general riding qualities, fuel and 
oil consumption, new car dealer 
service and public. reaction to 
features of design. 

Prior to the start of the test 
fleet, headed first through the 
North Atlantic states, each auto- 
mobile was dismantled and a 
close check was made of all parts 
subject to wear. 

Thirty men assigned from Tex- 
aco technical offices throughout 
the country will comprise the per- 
sonnel of the fleet. Besides Harri- 
gan, in charge, there will be a 
secretary, photographers, .me- 
chanies and the drivers and, ob- 
servers. The start is scheduled for 
7:30 o’clock Saturday morning 
from Detroit where the trip: will 
terminate on Sept. 18. 





“ALMANAC 


First forms of the fourth 
annual Automotive Alma- 
nac, published by Auto- 
motive Daily News, are 
scheduled to go to press 
next week. Advertisers are 
urged to get their copy in 
early in order to secure ad- 
vantageous positions. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, | 
authentic and of value.—(ADN 6-10-1933) 


SATURDAY, MAY 15, 1937 


Prices Must Rise 


on the labor situation in the automotive industry | 
seems to be quieting, despite sporadic local out- 
breaks, the scars of increased costs for labor and ma- 
terials which have already been inflicted can lead only 
to the conclusion that car prices must rise. While manu-| 
facturers are bending every effort to hold to the present 
listings for the remainder of the current model produc- | 
tion, there seems to be a considerable doubt as to whether | 
this can be done, and a certainty that 1938 prices must | 
go up. 

In many cases, price contracts which were made early 
in the year already have been voided voluntarily by car 
makers as the costs to their suppliers rose to a point 
where strict adherence to contracts would have proved 
fatal to the latter. Thus the car maker finds himself today 
carrying the lion’s share of the cost increase and reluc- 
tant to pass his difficulties on to the dealer and the public. 
Some companies already estimate that costs have risen as 
much as $28 per car. 


From a dealer standpoint, an increase in prices at the 
present time, we feel, would not materially affect sales 
volume and at the same time would be reflected in an ap- 
preciation of used car values. We would be pleased to 
hear from our readers on their views of what price policy 
should be adopted. 


Phoney Figures 


[X Pennsylvania this year an effort is being made to halt 
the pernicious practice of pre-registering cars—which 
is done largely for the purpose of making a good competi- 
tive showing in sales. Many dealers, as pointed out in a 
story on page one today, withold their registration appli- 
cations until the end of the month to prevent competitors 
from finding out just how their cars are moving. While 
there may be some virtue in the latter scheme, the first 
fools no one but the dealer who indulges in it. 


Some years ago an effort was made to halt false regis- 
trations by refusing to consider a car previously regis- 
tered as a “new” car. Such a restriction would be emi- 
nently unfair to dealers as a whole, although it would end 
the subterfuge now used to create the impression that this 
or that car is moving more rapidly than it actually is. But 
such a restriction may come if the practice of false regis- 
tration is not discarded. 





Minimum Truck Speeds 


ee BAPSCAL as it may seem, the Interstate Com- 
merce Commission is considering establishing mini- 
mum speeds for interstate trucks. This new limitation 
would apply to trucks operating on upgrades and would 
require an ability to negotiate such grades at a given 
speed as a safety measure. If this rule is adopted by ICC 
it will become law, and may obsolete considerable truck- 
ing equipment now in service. Truck dealers in hilly coun- 
try may well check up with the present owners to find out 
in what way they can assist the trucker to cope with this 
ruling if it is adopted. 


By George M. Slocum 


A recent inquiry from 
a dealer subscriber 


TAKING 
YOUR CAR 
ABROAD 

buying a new car to 
take abroad this year, suggests 
that I make a few comments 


based on my own experience of| 
last fall. In the first place, no one} 


need have the slightest hesitancy 
in planning to take his own car 
or to drive it in Europe. The red- 
tape of shipping, bonding and ob- 


taining driving licenses for for-| 
eign driving has been completely | 
done away with by the efficient | 


foreign department of the Ameri- 
can Automobile Assn. 
as simple to take your car abroad 


as it is to carry an extra trunk. | 


All steamship lines have cut the 


rates to attract passenger busi- | 
To take my Pontiac coupe | 
over last year cost less than $200, 


ness. 


including the AAA charge for 
bonding, insurance, etc., and the 
steamship freight both ways. 

Ea * * 


IT HAS ONLY been within the 
past two or three years that this 
simplified plan has been worked 
out, largely, we are glad to sub- 
mit, through the efforts of the 
AAA. Today your car is rolled 
into a fireproof garage on the 
ship and returned to you on the 
other side, filled with gas and 
bearing foreign driving plates, 
without any fuss or bother. Not 
so long ago every automobile had 
to be crated, which cost more 
than the present freight rate. 
Then there was the harrowing ex- 
perience of passing the foreign 
driving tests to obtain a license 
to drive your own car. Most 


Americans gave up in disgust and | 


hired a native chauffeur rather 
than face the ordeal and I don’t 
blame them! But the real kick 
comes from driving your own car, 
of stopping where and when you 
please and for as long as you 
care to. 
+ * + 


YOU CAN GET some idea of 
the popularity of “taking your 
own car abroad” when I quote 
some figures given me by J. D. 
(“Jerry”) Ryan, the efficient young 
manager of the three A’s foreign 
department in the International 
Building, Rockefeller Center, New 
York. In 1935, he shipped 1,726 
American cars over and back for 
members; in 1936 this figure was 
almost doubled, with a total of 
2,589 (of which I am most happy 
to report my little coupe was 
one). But this year is showing 
even more startling gains in the 
interest abroad. Whether, because 
it is coronation year, people have 
more money to spend or just be- 
cause everyone who takes his car 
comes back to fire his friends with 
his enthusiasm, I do not know. 
But whereas in the first quarter 
of 1936 (the top year), they 
shipped 305 cars, this year there 
were 528. Now, to top that, a 
wire. just received advises that to 
May 13, 1,476 cars had gone over 
via AAA. It begins to look as if 
the time will come when the big 
ships will have to tow a floating 
garage, to accommodate their pas- 
sengers’ automobiles. 

cd * oe 


SO FAR THE English are one 
up on us, with their organized 
drive-your-own-car tours which 
Autocheques, Ltd. inaugurated 
last year. They call them “rallies,” 
which is rather a bully descrip- 
tion of what they are all about, 
don’t you think? Ennyho, for 90 
guineas ($450) per person, two 
people can join up with the “rally” 
which sails from Liverpool July 
16, this year, bring their own car 
along and have every expense 
paid along the route which in- 
cludes, in two weeks’ driving, 
Quebec, Montreal, Ottawa, Toron- 
to, Niagara Falls, Detroit, Cleve- 
land, Washington, Baltimore, 
Philadelphia and New York. 
Here’s a ready-made program ‘for 
some ambitious young American 
to organize European tours of 


who has a customer | 


Now it is| 
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Car Prices Have No Place to Go but Up 


In This 


Corner 


The views expressed in this columm are those of our readers 
aod do net necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 


Anonymous con'ributions will not be 


be observed upon request. 


Taxes 

Want to compliment you upon 
your editorial in your May 8th 
issue on the subject of gasoline 
taxes collected for highway con- 
struction being appropriated by 
state governments for other pur- 
poses. 

Dealer associations throughout 
the country, I think, are more or 
less active in fighting this sort 
of thing, but it seems to me that 
a paper like yours can be of real 
assistance in this direction by 
bringing the subject to the atten- 
tion of the dealer body in the 
manner in which you have done 
in this particular case.—A. van- 
DerZee, general sales manager, 
Dodge division, Chrysler Motor 
Car Co. 


Diversion 

I note with extreme interest 
your editorial cartoon, “Look Out 
for the Crash” in the May 8th 
issue of ADN. Right now, as 
you probably know, organized 
motordom in Pennsylvania _ is 
baving one of the stiffest battles 
that it ever faced. Legislative 
“borrowing” has reached a new 
peak with only a slim chance of 
repayment. 


I am wondering if it would be 
posisble for you to have a mat 
made of the aforesaid cartoon 
so that we could run it in the 
forthcoming (June) issue of our 
monthly newspaper, The Penn- 
sylvania Motorist. 

Such an _ illustration, which 
speaks louder than hundreds of 


words, is of especial value to us 


American cars and the cost need 
be no higher. As the chief justice 
said to the lesser justice as they 
passed the Mae Westish young 
thing, “O, to be just. 70 again!”— 
G.M.S. 





but confidence will 


now since Governor Earle has 
proposed a merger of the state 


| police and highway patrol with 


all expenses to be paid from the 
motor fund.—Harold Hoffman, 
news director, Pittsburgh Mator 
Club. 


Accidents? 

One thing we, in the automo- 
tive industry, have in common, 
is a desire to further the use of 
automobiles; and probably the 
greatest single benefit anyone can 
contribute would be to reduce the 
injuries from accidents. 

The above contention leads to 
the nub of this letter. What are 
these injuries and how are they 
caused? Massachusetts has ana- 
lyzed the fatal injuries for 1936. 
This analysis is shown here: 

Killed Injured 

8 20 


34 
72 
15 
128 
34 
31 


Nature of Injuries 
Burns 


Cuts by broken glass. 7 
Fractured skull 
Fractured spine 
Other fractures 
Concussion of the brain 52 
Internal injuries 
Slight shock and 
shakeup 
Severe shock with 
contusions 
Bruises and lacerations 105 
Sprains and other 
injuries 
Drowned 
Caused by 
Drunken Driving ... 104 
Notice that the great majority 
of the injuries are to the head and 
neck. Of course, a great many 
such injuries were sustained by 
pedestrians rather than car pas- 
sengers—in what ratio no one 
knows. 


My plea is to interest insurance 
companies in making a more de- 
tailed analysis of what portion of 
bad injuries were inflicted on the 
passengers and what part of the 
car caused the injury. 

Recently, I saw an accident in 


(Continued on Page 18, Col. 4) 


82 


107 
264 


77 
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“With one foot.on 
the land and 


one in industry, 


America 1s safe. 5 


—HENRY FORD 


FACTORY IN 


TREADING the fields and meadows of a Dearborn farm as a boy, 
Henry Ford felt the urge to touch fine metal—to fashion 
diamond-bright, hair-true machines that wou'd run and 
run, and never fail. Watches, locomotives, threshing engines 
fascinated him. 

Today, in the meadows he knew in boyhood, and in many 
another like them, Ford plants stand, windows bright in the sun, 
wheels turning to the harnessed energy of once lazy streams. 

Nearly a dozen small Ford plants dot the meadows within a 
hundred miles of Dearborn. Many of their workers are farmers 
with that same urge to build fine machinery. After har- 
vest and before green-up, the farmer-workmen park their 
autos in neat rows beside the plants. Inside, with the finest 
there is in modern machinery, they build Ford V-8 parts 

With the money earned, they buy that fertile forty 


just east of the pasture lot; families go to school; houses 


Oo ..8).D.-- M,0O.-7. 0 


A MEADOW 


grow wings; barns are filled with provender and sheds with 
back-saving machinery. 

These Ford families nave one foot on the land and one 
in industry. Ford, or suppliers who sell to Ford, need vast 
quantities of corn, soy-beans, wool, cattle, hogs and other farm 
products for processing into Ford parts and supplies. Ford 
farmer-workers raise raw materials for industry as well as food 
for themselves. 

Workers in these smaller vlants who own no farms have the 
rent-free use of Ford garden plots where they can grow a 
part of their own food. 

“Industry,” says Henry Ford, “is mind using Nature to make 
human life more free.” These plants offer living examples of 
that theory practically applied. These farmer-workmen take 

pride in making dependable parts. They are proud 
of their part in building quality into the Ford V-8. 


R Cc OM P A N_ Y¥,., 
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Innovations Improve Ford Dealer’s Used Car Lot 
Modernistic Facade, Lights | ) | | 


Impart a Distinctive Tone 


which is attracting much favor- 


CHICAGO.W—E. C. Schneider, 


president of the Authorized Ford 
Dealers Assn. and head of the E. 
C. Schneider Motor Sales, 
taken the lead in Chicago for in- 
genuity in used car lots. 
Schneider has opened a 


Tire Shipments 
Show Feb. Drop 


NEW YORK. — Shipments of 
pneumatic casings during the 
anonth of February are estimated 
at 4,370,630 units, a decrease of 
3.1 per cent under January but 
36.1 per cent above shipments 
made in February, 1936, accord- 
ing to statistics released by the 
Rubber Manufacturers Assn., Inc. 

The organization estimates pro- 
duction of pneumatic casings for 
February at 5,245,894 casings, an 
increase of 5.3 per cent over Jan- 
uary, and 46.6 per cent above Feb- 
ruary, 1936. 

Pneumatic casings in the hands 
of manufacturers, Feb 28, 1937 
are estimated at 12,307,681 units, 
an increase of 8.2 per cent over 
the stocks on hand Jan. 31, 


lot 


Heading for rough roads—or leaving 
a bad stretch behind... it’s all the 
same to drivers of cars equipped with 
Delco Hydraulic Shock Absorbers. 
Working closely with the latest devel- 
opments in ride engineering, Delco has 
designed and built shock absorbers 
which, harmonizing with these devel- 


HYDRAULIC 


| 


| 


has. 


able comment and promises to 
steer other dealers in the direc- 
tion of improvements for their 
outdoor “salons.” 

Located at 4525-37 W. Madison 
st., and occupying 125x125 square 
feet of floor space, the Schneider 
lot has display space for 150 cars 

The beauty of the lot is shown 
in the accompanying photograph. 
The setup includes a modernistic 
facade fronting the sidewalk for 
the entire length of the lot. The 
fencing of the facade is made of 
a fireproof composition material. 

Particular stress has also been 
placed on illumination, which is 
taken care of by 12,000 watts of 
electricity, thus giving a daylight 
appearance at night. 

Nor is the prospect required to! 
experience muddy footing in in-| 
specting cars. The flooring is of 
white crushed stone, which covers 
the entire lot. 

The lot includes a closing room 





at each end, another of its in- 
novations and a point of real sales 
value in handling customers. 

For purposes of advertising the 


day’s bargains, two large windows | 
these eight markets. 


are used for bulletin boards. 


CS 
7 . 


SHO C’K 





MODERNISTIC FACADE fronting the sidewalk the entire length of the lot, plus special emphasis 
on illumination, gives this used car lot of E. C. Schnzider Motor Sales (Ford) Chicago, a distinctive tone. 
White crushed stone forms the flooring and a closinz room is located at each end of the lot. 


U. S. Steel Plans Novel 
Exhibit at NAPA Meeting 


PITTISBURGH.—Featuring new 
programs of research and con- 
trol, the exhibit of the United 
States Steel Corp. subsidiaries at 
the National Assn. of purchasing 
agents convention in the William 
Penn hotel, here, May 24th to 27th, 
will be of an unusual design, com- 
pany officials state. 

Moving on a streamlined base, 
there will be eight symbolic fig- 
ures, each representing a major 
industry. On these eight figures 
will be photomontages showing 
applications of steel products in 


There is a Delco Hydraulic Shock Absorber 
for every type of springing or assembly: 
Single Acting, Double Acting, Direct Act- 
ing, Inertia Control, or special applications 
for cars with Individual Wheel Suspension. 


opments, impart the final touch to riding 
comfort. That is why patented Delco 
Hydraulic Shock Absorbers are a direct 
sales asset to your product, as well as a 
valuable factor in keeping cars sold. That 
is also why they are standard on many 
leading motor cars. Delco Products Divi- 
sion, General Motors Corp., Dayton, Ohio. 


ABSORBERS 





| outh, Dodge, De Soto and Chrys- | 


| with Dodge and Plymouth cars 


| operating independently, and be- 





| of the economics of the situa- 
| to consolidate 
| sion 


| division was created, which 
| known as the Chrysler Motors 





Moss Explains 


C hrysler’s 


Unified Service System 


By JOHN BAUERSFELD 


YORK.— Continuing a| 
series of meetings in leading) 
cities, a unified plan for field| 
service supervision for the four 
divisions of the Chrysler Corp. 
was outlined to automotive news- 
paper and magazine writers at a 
dinner at the Biltmore hotel here, 
May 12. 

Harry C. Moock, vice-president 
in charge of sales of Plymouth, 
was the chairman of the meeting 
and introduced T. W. Moss, gen- 
erai service manager for Plym- 


NEW 


ler, who was the principal speaker 
of the evening. 


“Each one of the divisions of 
the corporation has a separate | 
service department at this time,” 
Moss said in explaining the new 
set-up. “We also have a parts 
division, an exclusive division that 
hand'es the warehousing, distri- 
bution and sales of parts and ac- 
cessories. The parts division, as 
a separate function in the cor- 
poration, has a sales manager. In 
the service division we have a 
manager, which position I hold. 
All of these divisions have to do 
with dealers. They work with 
dealers. The De Soto division 
deals with De Soto and Plymouth 
dealers. The Dodge division deals 


and Dodge trucks. The Chrysler 
sales division deals with Chrysler- 
Plymouth dealers. These are the 
three major divisions. 

“Up to two and a half years 
ago, each of these major divisions 
had operating in the field a sepa- 
rate field service organization, all 


cause of our volume, and because 


tion, it was decided at that time 
the entire field 
service organization of all divi- 
into one group, and this 


is 


service division. In other words, 





instead of having four or five men 
to contact one town, to call on 


| three dealers, we now have one 
| man call on that town and con- 
| tact all three dealers, and that is 
| what the service division does. 


“Today we have 15 regional 
offices. in such cities as here in 
New York, Boston, Philadelphia, 
St. Louis, Los Angeles, Chicago 
Seattle. and others. Operating 
under those regional service man- 
agers are district service repre- 
sentatives in key cities. There 
are about 160 of these men. After 
we had that set, the first thing 
we gave these men to do was 
take an inventory of our dealer 
service facilities across the Unite? 
States. 

“We tabulated these facts, and 
as a result of that, we estab- 
lished our aim to develop better 
outlets for the sale of Chrysler 
products, cars, trucks, parts, ac- 
cessories, and to make for th 
dealer a _ profitable parts and 
service operation. 

“Last year we made available 
a Plymouth field service. We 
sold that service to the dealers, 
a series of six films. Some four 
thousand were sold. It was ex- 


plained to the dealer who pur- 
chased these films that if they 
had their mechanics study the 
films and pass a written exami- 
nation the full purchase price of 
the service would be refunded. 

“We. believe also the dealer 
must have his place clean, have 
his employes in clean uniforms, 
display the approved service sign. 
Today there are some 10,000 deal- 
ers with these service signs on 
their establishments, and, of 
course, having the essential tools. 
We have a slide film, a merchan- 
dising film, ‘Profits from Con- 
tacts,’ which deals with how to 
make money out of contacts. 
‘Let’s Talk Shop’ is a film which 
deals with the better handling of 
the employes of the shop by the 
dealer. ‘Fixing Them Faster,’ 
dealing with reconditioning used 
ears faster and more economi- 
cally. 

“At this time when conditions 


| are better let us assume that we 


find dealers who, in the course of 
expansion and increased sales, 
will need larger properties. If 


| he wants to build a new building, 


all he has to do today is send in 
his ground plan to us, and a few 
ideas as to the type of building 
he wants, and free of charge, we 
draw the plans for him and sub- 
mit them to him for his con- 


sideration.” 


Eight Southern 
Governors Fight 


Trucking Rates 


WASHINGTON.—Close on the 
heels of their “war council” in 
this city, the governors of eight 
southeastern states gathered in 
Montgomery, Ala., this week to 
press their fight to slash motor 
trucking rates. Simultaneously the 
menaced trucking interests pre- 
pared to wage a determined 
battle for their business lives. 

The executives of Alabama, 
Georgia, Florida, North Carolina, 
South Carolina, Kentucky, Ten- 
nessee and Mississippi are com- 
mitted to the contention that 
southern railroad rates are too 
high; that they must be brought 
more in line with northern rates, 
and that with the reduction must 
come corresponding cuts in truck- 
ing rates. 


Sales Force Sees 
Rex-Watson Line 


CANASTOTA, N. Y.—The 1937 
line of the Rex-Watson safety 
school buses, and other types 
available for the common carrier 
and transit fields, was given a 
send-off here last week when the 
national sales force of the Rex- 
Watson Corp. convened at the 
home office. The session was held 
at the time the first of the new 
buses emerged from the plant and 
was presented for inspection of 
the district managers by H. D. 
Sparks, general sales manager. 
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CHICAGO.—Considerable stress 
has been placed for years on a 
method of used car control by 
dealers. Factory executives have 
urged selling forces to know ex- 
actly where they stand at all 
times insofar as inventories of 
used cars, trade-in prices, sales 
figures and, of course, profit or 
loss, are concerned. 

On their part, dealers have 
frequently followed the suggestion 
with some sort of home-made sys- 
tem. Now, however, comes what 
is known as the “Perpetual Used 
Car Control” board, invented and 
produced by Don L. Kimball of 
Chicago. 

The value of this system is best 
indicated by its acceptance by the 
Buick Motor Co. and Packard 
Motor Car Co., their recommen- 
dation of it to their dealers, and 
its use by dealers for other makes 
of cars, as well as by finance 
companies. 


To quote from The Buick Sales- | 


man, April issue: 

“For a long time, we have been 
anxious to make available to 
Buick dealers the best possible 
system of used car control. 

“To this end, we have been con- 
ducting careful experiments in 
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Bised Car ‘Control’ Device is Offered to Dealers 


Packard, Buick Indorse 
Newly Designed System 


our Chicago zone. The results have 
been so satisfactory that we now 
urge every dealer to install the 
‘Perpetual Used Car Control 
Board.’ Without question, it is the 
finest control board ever de- 
veloped for used cars.” 

Lauding the Kimball board for 
its simple operation, direct and 
positive action, the Buick house 
organ continues: 

“It gives the executive a com- 
plete, true, accurate and instant 
picture of his entire car opera- 
tion. It visually checks the used 
car department, the service de- 
partment, and, most important, 
the dealer himself. 

“By bringing the facts right to 
the dealer’s fingertips, it ma- 
terially increases sales and profits. 
No longer can used cars in stock 
be buried in the records nor re- 
main in the shop longer than 
scheduled time.” 

Kimball is merchandising his 
used car control board on a 30- 
day, money-back guarantee plan, 


and, he added, not one sent out! 


has come back yet. He has placed 
a price of $35 on the board and 
accessories to 
the price is reduced to $25 each 
when dealer groups, factories or 
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finance companies order in quan- 
tities of 15 or more. 

Measuring 48x60 inches, the 
| board is made of heavy 3-ply 
panel board, enameled in various 
| colors to distinguish the different 
sections and operations. Kimball 
refers to the colors employed as 
“traffic lights” for the guidance 
| of the used car department, blue 
indicating fair or clear; yellow, 
caution, and red, danger. 

The ingenious design permits 





May is tune-up | 


owners—the 
when they want to put their 
A-1 shape for summer driv- 


ing. Remember, in checking your 
customers’ cars, nothing you can do 


will restore full pep and power if you 


neglect 


to replace leaking spark plug | 


|lem of developing the resources 


wires. So, check the wiring on every 
car that comes into your shop—and 


replace 


FORTY Ignition Cable Set. 


make 


with a Packard FOUR- 
You’ll 


satisfied customers—and a 


satisfying additional profit. 


TAP THE TRAILER TRADE with 
PACKARD PORT-O-LITE 


This summer there will be 500,000 house trailers on 


the road. 


big market: 


Here’s a tip on how to profit from this 
Show trailer owners the Packard auto 


battery Port-O-Lite—a de luxe ny 


tached to 


IF YOU 


portable lamp that can be at- 


a car battery in a 


jiffy, and has 25 feet of heavy- 
duty Flex-O-Cord. Perfect 


for camping and general use 
around trailers—the Packard 
Port-O-Lite sells itself. Pack- 
ard Electric Division, General 


OF 


440 


Motors Corp., Warren, Ohio, 


ha 


BES.U SPAT OFF 


THE STANDARD WIRING EQUIPMENT 


THE AUTOMOTIVE INDUSTRY 





time for car |¢ll, 
| charge 
| has just returned to Detroit fol- 


| lowing an extended trip to Central 


| ties 


evidence,” 





SERVICE PLAQUE AWARD is presented to the Scherman-Schaus- 
Freeman Co., South Bend, for 10 years of association with the Stude- 
baker Corp. In front, left to right are: S. B. Cochrane, zone manager; 
Louis K. Manley, sales manager of the corporation; Gilbert L. Schaus 


ready changes to record opera- 
tions instantly. Items taken care 
of on the board include the date 
the car comes into the dealer’s 
establishment, days in stock, time 
in the shop while being prepared 
for sale, model, classification as 
to body style, price class, orders, 
deliveries, individual records of 
salesmen, and quotas. 

A “slide rule” arrangement re- 
veals each day the exact age of 
every car in stock, deliveries 
made during the current month, 
and who made them, thereby al- 
lowing the dealer to balance his 
sales against the cars taken in. 
Tags in eight distinctive colors 
are furnished with the board, and 


spaces are printed on them for} 


filling in specific information. 
The Buick factory is urging its | 


dealers to order direct from Kim- | 
| ball, whose address in Chicago is | 


4756 N. Ashland ave. 


‘Mitchell Finds 


South America 
An Eager Market 


W. Ledyard Mitch- 
vice-president in 
affairs, 


DETROIT. 
Chrysler, 
of international 


and South America. 


Mitchell was deeply impressed | 
| with the great business opportuni- 
in the vast southern conti- | 


nent which represents one of the 
great undeveloped major markets 
of the world, he said. 

“The constructive outlook and 
energetic approach to the prob- 


oa 


Chevrolet Traffic 
Safety Program 
Cutting Accidents 


DETROIT. - Chevrolet’s own 
traffic safety program has re- 
duced the severity of accidents 
during the past three years, ac- 
cording to figures released this 
week by C. A. Kleist, Chevrolet 
budget director. 

The reduction is reflected in a 
sharp decrease in the amount 
paid in claims in the last two 
years as compared with 1934, 
Kleist declared. 

Using the amount paid in 1934 
as 100 per cent, the year 1935 
showed a reduction of 61.8 per 
cent; and the year 1936 showed 
an additional reduction of 22.1 
per cent under 1935—or a total 
per cent reduction of 70.07 per 
cent under 1934. 

Through the continued applica- 
tion of the principles of the 
safety progress, the accident li- 
ability rate was reduced 17.5 per 
cent, Kleist said, and this has 
meant a saving of many thou- 
sands of dollars to the company. 
In time saved, and in increased 
efficiency the safety progress has 
also gained noteworthy results. 

The program was organized 
two years ago by W. E. Holler, 
general sales manager. All drivers 
of company-owned cars were en- 
listed in the campaign. Posters 
and stickers are sent out periodi- 
cally to the entire personnel, con- 
|tinually calling upon drivers to 
“Make this Month a No-Accident 
Month.” The posters are displayed 
prominently on company property, 
|and the stickers are pasted on 
the dash of every company car. 

Courtesy and care are stressed 
as the two most important safety 
factors in driving, based on the 
| proven fact that most highway 
|accidents are preventable, Kleist 
explained. 
|; Under the program all drivers 
| who maintain a perfect safety 
| record for a full year receive gold 
medallions; drivers who go six 
|months without an accident re- 
ceive silver medallions; three 
months, bronze medallions. 





GM Ag: ain to Increase 


Packard Electric Plant 
WARREN, O.—General Motors 
Corp. will spent $400,000 to expand 
|its Packard Electric plant here 
by constructing a brick factory 
| building 200x400 feet, adding rail- 
|}road sidings and revamping its 
offices, B. N. MacGregor, local 
|} manager has announced. G. M. 
| spent $200,000 last summer to ex- 
| te nd its Warren facilities. 


of the countries represented on | 
this continent is most impressive 


Mitchell said. “The 
magnitude of the possibilities 
down there presents unusual op- 
portunities for extending Ameri- 


can business in that part of the} 


world. 

“The recent visit of the head of 
our government and of the sec- 
retary of state to South America 
created a very profound impres- 
sion and has done a great deal 
toward paving the way for fur- 
ther commercial contacts,” he 
added. 

On the progress of the export 
division of Chrysler in the Cen- 
tral and South American market, 
Mitchell said, “This part of the 
world is conspicuous in its con- 
tribution toward the substantial 
growth of the international busi- 
ness of the Chrysler Corp. During 
the first five months of our 1937 
sales year, one car out of every 
four shipped by members of the 
AMA into these markets was a 
Curyeler-built motor car.” 


Ban Added Camps 


BRIELLE, N. J.—Further develop- 
ment of automobile house-trailer 
camps would be prohibited under 
terms of an amendment to the local 
zoning ordinance ordered drafted 
here May 11 by the Brielle borough 
council. The two existing camps 
would not be affected by the pro- 
posed new regulation. 


NICKELGRAM 
ee Ne 


The ease with which the car 
owner purchases the products of 
the oil fields gives little hint of 
the difficulties of producing 
them. But today the oil fields are 
being more intensively worked 
and men are going deeper than 
ever before into the earth for 
the precious crudes. And modern 
oil production equipment has to 
stand the increased punishment. 
It is subject to combinations of 
great stresses and over-loads. 
Then there is fatigue and bend- 
ing, and finally, tremendous 
abrasive action on the drilling 
tools. Wrought Nickel Alloy 
Steels and Nickel Alloy Steel 
castings, through their unusual 
ability to meet these require- 
ments, have gained an excellent 
reputation in this field and are 


doing their bit to get 
THE the job done. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Ecneine Bill, F uel Tax 17 ump Fought i in flinois 


Several Important Bills 
Studied by Motor Trade| New ‘500’ Record 


CHICAGO. 
duced bills, one 
licensing of all business estab- 
lishments and occupations, the 
other providing an increase from 
three to four cents a gallon in 
gasoline tax, were met with direct 
attacks here this week. 

By the provisions of state sen- 
ate bill No. 302, the city of Chi- 
cago would be empowered to tax 
or license for revenue any busi- 
ness conducted, or occupation 
pursued, within the city limits. 

The Chicago assn. of Com- 
merce in a statement pointed out 
that “no limitation is imposed 
upon the authority granted except 
that within any class the license 
fees shall be uniform. In reality, 
this is no limitation at all, for it} 
would not prevent raising the 
license fees of any class of busi- 
ness, industry or occupation as 
many times as the city council 
might desire.” 

Further new and drastic pro- 
posed legislation being studied by 
the motor trade calls specifically 
for the licensing and regulation 
of all automobile dealers by the 
secretary of state, compels in- 


Two newly intro- 


covering the 





stallment sales firms to obtain the 


WATA Supports 
Retention of Wis. 


Fair Trade Laws 


MADISON, Wis. -The Vaughan | 
bill, which would indefinitely ex- 
tend the Wisconsin recovery act, 
was alternately opposed and ap- 
proved by business leaders at a 
hearing here before the assembly 
judiciary committee. 

Opponents declared that the 
measure would place too much 
power in the hands of an indi-| 
vidual, while proponents advo- 
cated it as a means of checking | 
unfair competition. 

Unless the bill is passed, the 





act, under which 11 state codes | 
are operating, will expire in 
July. Appearing in favor of the 
measure was Louis Milan, Mil-| 
waukee, executive secretary of the | 
Wisconsin Automotive Trades 
Assn., who declared that at least 
98 per cent of the industry fa- 

vors the code extension. 


| 
Prime opponents to the bill in-| 
cluded building contractors, roof- | 
ers and retail hardware dealers. 


Airline Traffic 
Hits April High 


DETROIT. - _ Passenger traffic 
out of Detroit on American Air- 
lines reached an all time high for 
the month of April, C. R. Speers, 
district sales manager, announced 
this week. 

Some 2,109 passengers boarded 
American’s Flagships here last 
month, an increase of 11.5 per 
cent over March when 1,889 pas- 
sengers boarded here. This year’s 
figure exceeds the April, 1936 total 
of 1,848 passengers by 13.8 per 
cent. 

Passenger miles flown on Amer- 
ican’s transcontinental system 
show an even greater percentage 
of increase with 8,982,029 miles 
flown in April, 1937, as against 
6,138,806 miles a year ago, an 
increase of 46 per cent. 


Truck Bill Signed 


LINCOLN, Neb.—Gov. Cochran has 
signed the motor truck regulatory 


measure, recently passed by the 
Nebraska legislature. As the emer- 
gency clause did not carry, the new 
law will not go into effect until 90 
days after the legislature adjourns. 
During that time the state railway 
commission, to which administration 
of the act has been given, can only 
take applications, collect fees, and 
hold them in escrow. 


signatures of both husband and 
wife on conditional sales con- 
tracts, makes necessary a choice 
between repossession or suit for 
the unpaid balance on a car, pro- 
hibits action by holders of con- 
ditional sales contract holders un- 
til a default has run 30 days con- 
tinuously, and prohibits manufac- 
turers and dealers from desig- 
nating the finance company 
through which a purchaser must 
finance a deal. 


way Users Conference to the one 
cent increase per gallon in the 
state gasoline tax are based upon 


the complaint that the amount is} 


exorbitant and the revenue thus 
raised may be used for other than 
highway purposes. 





hard 


| Cebeede Expect 


INDIANAPOLIS. Speed for the 
500-mile automobile race here 
Memorial day will shatter former 
marks and 
116 miles an hour, according to 
members of the Champion 100- 
Mile-An-Hour club. Representa- 
tives of this racing organization, 
sponsored by the Champion Spark 
Plug Co., and limited to drivers 
who, without relief, have bettered 
five hours for the Indianapolis 
classic, unanimously predicted a 
new mark when interviewed at 
the tune-ups this week. 


“There is no question about the 
improvement in the track this 
year,” said Wilbur Shaw, “and 
for that reason alone I expect to 
see a new record. In spite of the 
luck the leaders had last 


N FACT, the 1937 Dodge has 
many “ins’’ that help sell these 
fine new cars. And up near the top 
of the list is the zuside— uphol- 
stered with the modern “‘Breath- 


ing Back” mohair velvet. 


... soft as silk — unbelievably 


durable . . . richly colorful — and 
easily cleanable... luxuriously 


comfortable—summer and winter. 


COLLINS 


200 MADISON AVENUE, 


may run as high as| 





year, Lou Meyer’s average of 
109.069 was higher than any run 
previously. With any break in 
luck you'll see that passed.” 

Kelly Petillo also expressed the 
opinion that regulations which 
make standard station gas man- 
datory will be helpful. “We found 
we were going too far in ‘doping’ 
fuel,” Petillo declared. “We were 
running up our compression but 
ruining the detonation. I look for 
between 112 and 116 miles for an 
average.” 

“Using standard fuel won’t af- 
fect the speed greatly,” Floyd 
Roberts said. “With the track in 
its present condition, the (winner 
should make _ anyway. 


Sales Tax Balked 


SAVANNAH, Ga.—Judge John 
Rourke jr., acting upon petition of 
local merchants, has issued a re- 
straining order enjoining enforce- 
ment of the new 2 per cent city 
sales tax. 


| Effective 





New Tis Weight 
in Wis. 


MADISON, Wis. - — Designed to 
encourage the use of safer trucks, 
and to conserve the public invest- 
ment in highways, a new truck 
weight bill has become law in 
Wisconsin, with the signature of 
Gov. Philip F. LaFollette. Under 
the new statute, the maximum 
gross weight of four-wheel drive 
trucks shall be 28,000 pounds. 


The new law provides that when 
the gross vehicle weight of a 
four-wheel drive truck exceeds 
24,000 pounds, the axle weight 
limit shall be 18,000 pounds when 
balloon tires are used, and 16,000 
pounds when high-pressure pneu- 
matic tires are used. Up to 24,000 
pounds maximum gross weight, 
all types of trucks are permitted 
an axle weight of 19,000 pounds. 


This smartly designed, soft-tex- 
tured fine fabric in 1937 Dodges 
will help you sell new cars —and 


will pave the way for faster turn- 


over and better profits when those 


cars come back at trade-in time. 


& AIKMAN CORPORATION 


NEW YORK, N. Y. 





Colorado Unfair Competitio 
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Mass. Legislature Pressed 
To Pass Diversion Bill 


BOSTON. — With Gov. Charles 
F.. Hurley stating that he will keep | 
the Massachusetts legislature in 
session until it passed the diver- 
sion of $7,300,000 automotive taxes 
to the general fund, and Repub- 
lican members voting in a caucus 
to fight the diversion, motorists 
are watching the fight closely. The 
Republican party has a majority 
in both the house and senate. But 
it is expected that some of its 
members will not be bound by the 
caucus. 

On the other hand there are a 
number of Democrats who will 
vote against the decision. Just 





now there is a lot of underground 
pressure being brought to bear on| 


THE YELLOW PAGES OF 


legislators. One group consists of 
Gov. Hurley’s friends. Another is 
the motor group. A third is com- 
posed of mayors of cities and se- 
lectmen of towns who are trying 
to get the money turned over to 


| them. 


Some of the legislators are 
sponsoring a bill that the money 
go to cities and towns earmarked 
for highways and to be spent 
under the state department of 
public works to insure its not be- 
ing used for other purposes. 

Back of the whole picture is the 
fight being made by the automo- 
tive groups to get the legislature 
to approve their initiative petition 
to amend the state constitution so 
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there never will be any more di- 
version. That will come up for 
action next week. Meetings have 
been held and some pretty strong 
language has been used, with a 
threat of the automobile people 
that they will make it a political 


issue next year when there is a} 


general state election. Meanwhile 
the individual legislators are sit- 
ting on a hot seat. 


Olds Officials in West 


On Conference Mission 

LANSING.—Carl V. Havens, ad- 
vertising manager of Olds Motor 
Works and Clarance Hatch, D. 
P. Brother & Co., Olds advertising 
counsel, left Friday for a 10-day 
trip to the west coast. 

Havens will 
Angeles dealers Tuesday to dis- 
cuss summer advertising plans. A. 
second conference will be held 
Thursday at Oakland. 


THE 


—~ 


confer with Los 


n Bill Becomes Law 


Dealers See Possibility 


Of NRA Type Code Return 


DENVER.—Gov. Teller Ammons | tail outlet, or (2) the replacement 


| competition bill, which makes un- 
|lawful certain unfair and dis- 
| criminatory practices. This law 
|says: “It shall be unlawful for 
| any person, firm or corporation, 
| doing business in Colorado to en- 
gage in the production, manufac- 
|ture, distribution or sale of any 
commodity with the intent to de- 
|stroy the competition of any 
| regular established dealer.” 
According to the law the term 
“cost” as applied to distribution 
| by a-retailer shall mean which- 
|ever is lower of the following: 
| (1) the purchase price of the mer- 
| chandise to the retailer at the re- 
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ARE THE BLUE BOOK OF MODERN BUSINESS 


To PAGE a business leader, turn to the clas- 


sified pages of the Bell System Teletypewriter 
Directory. More than 5000 subscribers with 


over 11,000 teletypewriters use this service. 


Typing-by-wire is the way modern America 


sends its messages with speed, accuracy, and 


a new kind of convenience. Click—click — 
click, deft fingers flash the mes- 


sage to its destination— 300 


yards or 3000 miles away. Imme- 
diately, click—click—click, the 


response is flashed back, in type! 


A typed record is automatically made at all 


connected points, upon company forms, if so 


desired, with sufficient carbons for all depart- 


ments. Errors in handling 


instructions, in- 


voices, prices, and credit matters are mini- 


mized. Production and delivery are speeded 


up considerably. Customers are better served. 


Bell System representatives 


will help you find out whether 


your business name belongs on 


this calling list. 


local telephone 


Simply call your 


office. 


has signed Colorado’s new unfair| cost of such merchandise to the 


retailer, less any trade discounts 
but exclusive of discounts for 
cash, and plus a mark-up amount 
to less than the minimum cost of 
distribution by the most efficient 
retailer, which mark-up in the 
absence of proof to the contrary 
shall be 6 per cent. The term 
“cost” as applied to distribution 
by a wholesaler shall mean and 
include whichever is lower of the 
following: (1) the purchase price 
of the merchandise to the whole- 
saler, or (2) the replacement cost 
of such merchandise. 

The law says in regard to re- 
bates, etc.: “The secret payment 
or allowance of rebates, refunds, 
commissions, or unearned dis- 
counts, whether in the form of 
money or otherwise, or secretly 
extending to certain purchasers 
special services or privileges not 
extended to all purchasers pur- 
chasing upon like terms and con- 
ditions, to the injury of a com- 
petitor and where such payment 
or allowance tends to destroy 
competition, is an unfair trade 
practice and any person, firm, 
partnership, corporation, or asso- 
ciation resorting to such trade 
practice shall be deemed guilty 
of a misdemeanor.” 

The bill summed up bans dis- 
crimination among dealers and is 
designed to stop use of so-called 
“cut-throat” competitive devises. 

Automobile men see in the bill 
an opportunity to operate with 
some form of the old NRA code 
under protection of this new state 
law. 


Truck Operators 
Protest Georgia 
Maintenance Tax 


VALDOSTA, Ga. — Counsel for 
the Georgia Truck Owners’ Assn. 
announced here that a suit will be 
filed in Fulton superior court 
challenging the constitutionality 
of the state truck maintenance 
tax. 

“The first action,” Jordan John- 
son, attorney, declared at a meet- 
ing of the truckers’ organization, 
“will be to seek an injunction 
against indorsement of the collec- 
tion of the tax after May 15. A 
two-fold test is planned by the as- 
sociation, first to determine the 
constitutionality of the bill and 
second to get a protest from truck 
owners on record.” 

Truck owners denounced the tax 
act passed by the recent legisla- 
ture as “discriminatory against 
the private owner in that it re- 
lieves the common carriers and 
the larger bus companies of mile- 
age tax, and imposes this new 
maintenance tax upon the little 
man who is not able to pay it.” 


Pa. Car Assn. Will Hold 


Annual Meeting May 27 


HARRISBURG, Pa. (UTPS).— 
The annual meeting of the Penn- 
sylvania Automobile Assn., com- 
prising 68 clubs, will be held May 
27 and 28 at the Hotel George 
Washington in Washington, Pa., 
when officers will be elected. 

Speakers expected at the meet- 
ing include: U. S. Representative 
Wilburn Cartwright, of Okla., 
chairman of the committee on 
roads; Thomas P. Henry, of De- 
troit, president of the American 
Automobile Assn., and R. L. Lee, 
member of the General Motors 
public relations and consumer’s 
research laboratory. S. Edward 
Gable, president of the associa- 
tion, will be in charge. 





eee Bat Fan 


AUTOMOTIVE DAILY NEWS, 


Record-Break 


Condition of Crops, Range 
Makes Prospects Bright 


CHEYENNE, Wyo. — Prospects 
for a record sales year in 1937 for 
new cars and trucks in Wyoming 
brightened perceptibly during the 
past month as moisture con- 
ditions improved. 

H. M. Symons, Cheyenne Buick 
dealer, and president of the Wyom- 
ing Automobile Dealers. Assn., 
said that the outlook generally for 
the state is on a par or better 
than any previous year, and that 
Buick sales have climbed consid- 
erably over last year and new 
Buick registrations climbing up 
close to fifth position. 

John D. Quinn, state engineer, 
declared that prospects for an 
adequate water supply this sum- 
mer in Wyoming’s fertile North 
Platte valley are excellent. Several 
thousand acre feet more water is 
stored behind the huge Pathfinder 
dam than at this time last year, 
although the peak of the run-off 
inte the reservoir has not been 
reached, and as yet no water has 
been drawn from the reservoir for 
irrigation because recent rains 
the heavy moisture content of 
the soil in the fertile beet-raising 
valley southwest of Casper. New 
and used car and truck sales in 
this area have picked up in May 
in view of the favorable outlook. 

General range conditions over 
the state have been greatly im- 
proved by recent rains and snow, 
George Knutson, state and fed- 
eral agricultural statistician, re- 
ports, presaging a good year for 
livestock and resultant car sales. 
Ranchers reported that condi- 
tions as a whole are better than 
for many years, although the 
northeastern part of the state is 
unusually dry. Lamb crop is up 
to average and shearing is well 
under way, benefiting spring car 
and truck sales in the sheep area 
of the state. 

P. J. Coady, director of the 
state compensation department, 


stated that industrial activity in| 


Wyoming is decidely above the 
past few years. With high wages 


Tool Assn. Index 
Up 105.3 Per Cent 
Over March, 1936 


CLEVELAND.— The index of 
orders of the National Machine 
Tool Builders Assn. during March 
reached the highest point for the 
year so far, more than doubling 
the mark of March, 1936, accord- 
ing to company officials. 

Index of orders during March 
was 211.6, compared with 165.2 in 
February, an increase of about 28 
per cent, and 257.7 in December 
and 105.3 in March, 1936. 

Domestic orders reached 172.1, 
or 82 per cent of the total, com- 
pared with 122.4 or 74 per cent in 
February and 89.0 or 85 per cent 
in comparable 1936 months. For- 
eign orders accounted for 18 per 
cent of the business last month, 
dropping to 39.5 from 42.8 or 26 
per cent in February and com- 
paring with 16.3 or 15 per cent in 
March a year ago. 


Expensive Roads Found 
Built in Wrong Areas 


WASHINGTON. — Preliminary 
reports on a survey conducted by 
the federal bureau of public roads 
show that thousands of miles of 
expensive highways have been 
built in the United States in lo- 
calities where low-cost roads 
would have met traffic needs ad- 
equately. 

On some routes, where travel 
was not sufficient to warrant 
more than a gravel road, high- 
ways costing $25,000 or more per 
miles were built, Other roads were 
left unimproved despite the fact 
that they carry sufficient traffic 


to justify low-cost bituminous 
surfacing. 





prevailing and employment defi- 
nitely on the upswing, car sales 
in the urban centers are from 25 
to 35 per cent better than a year 
ago. 

Carl Afflebach, sales manager 
for W. E. Dinneen, Inc., dealer 
for De Soto and Plymouth cars, 
Reo trucks, and Gypsy Caravan 
trailers, said that his organiza- 


tion in the first 60 days of the | 


1937 series sold and delivered re- 
tail more De Soto cars than dur-| 
ing the entire year of 1936. The 
Dinneen company expects a fur- 
ther improvement in business, now 
that it is able to supply the de- | 
mand for new cars, with strike 
troubles over and production in 
full swing again. 


Wyoming Envisions 





The Walton Motor Co., Ford 
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dealer, has approximately doubled 
its sales during the first four 
months of 1937 over the same 
period a year ago, while the 
Lincoln-Zephyr is_ selling far 
ahead of all expectations. The 
company has just received a ship- 
ment of two carloads of Lincoln- 
Zephyrs to meet the unusually 
great demand for this car. 

Service departments continue 
to chalk up record-breaking re- 
ceipts. The International Har- 
vester Co’s. Cheyenne branch has 
remodeled its truck service sta- 
tion and considerable new equip- 
ment as the result of increased 
service business. Entire new 
equipment is being installed to 
give Cheyenne truck users the 
latest in up-to-date service and 
accommodations, while recent tool 
and machinery installations now 
give Wyoming truck operators a 
complete service of the new “D” 
line of trucks. 
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Wis. Maintenance 


Bill Faces Change 


MADISON, Wis.—A number of 
amendments have been adopted 
by the assembly to bill No. 346A, 
introduced by the committee on 
transportation relating to motor 
vehicle maintenance, examiners of 
motor vehicle repair applicants 
and licensing of motor vehicle re- 
pairers. 

One amendment establishes an 
“apprentice mechanic” who shall 
be 16 years of age or over and 
shall serve for three years before 
being eligible to qualify as a re- 
pairer. This amendment also 
places jurisdiction of the law in 
the industrial commission instead 
of the state banking commission 
and provides for the allotment of 
excess funds to the state board of 
vocational education to be used in 





Car Year 


promoting, fostering and main- 
taining suitable training courses 
in the field of automobile me- 
chanics. 

Another amendment provides 
that the board of examiners shall 
come under civil service; 3A cuts 
the appropriation for the admin- 
istration of the law from $20,000 
to $5,000 annually; 4A also deals 
with the appropriation, and 5A 
adds an additional ground on 
which the licenses may be sus- 
pended or revoked to include mis- 
statements to customers and col- 
lecting fees for charges for work 
not actually performed. 

The measure has not yet been 
passed by the assembly. 


Hatch Appointed 


DETROIT.—George E. Robinson, 
general manager of the Mead-Morri- 
son division of Gar Wood Industries, 
Inc., has named Harold C. Hatch for 
the position of sales engineer. 


THE GREATEST YEAR 


CADILLAC-LASALLE HISTORY 


The trend in the fine-car field is more than ever to 


wee before in Cadillac history, have Cadillac- 
LaSalle dealers obtained the record-breaking sales 


volume that they enjoy 


ee 
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RET 


today. 


THE NEW 


V-8 LASALLE 
510950 


CADILLAC MOTOR CAR DIVISION ,; 


Cadillac and LaSalle. 


Such increased public preference is naturally a great 
asset to any dealer organization. In the case of Cadillac. 
LaSalle dealers, the achievement is of especial signifi- 


cance, 


Records show that Cadillac-LaSalle dealers make an 
average gross profit on each new Cadillac and LaSalle 
greater than the average price of the used car traded in. 
Thus, each Cadillac-LaSalle sale means money in the 
bank. Now, with sales at a new high and every sale a 
profitable one, Cadillac-LaSalle dealers are making 


real profits. 


Why not investigate the unusual profit possibilities of 
the Cadillac-LaSalle franchise? 


Your inquiry will be handled with promptness and, of 
course, in complete confidence. 


* Delivered price at Detroit, Mich., subject to change without notice. 
Prices include all standard accessories. Transportation, State and 
Local Sales Taxes, Optional Accessories and Equipment—Extra, 


GENERAL MOTORS SALES CORPORATION 
2860 CLARK AVENUE, DETROIT, MICHIGAN 
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Muskegon Dealers’ Used Car 


Buick Adds 86 Dealers 
In April to Set a Record 


FLINT.— With a gain of 86 
dealers during April, a record for 
any single month, Buick now has 

the largest 


dealer organiza- | 


in its his- 
according 
to W. F. Huf- 
stader, general 

sales manager. 
At the same 
time, Buick sales 
and service fa- 
cilities have 
been extended 
a into new terri- 
W.F.Hufstader tories and more 
complete and 
efficient coverage of established 
areas. has been accomplished, 

Hufstader said. 


“Our retail organization in the 


tion 
tory, 


now numbers 2,756 dealers, 
the largest group ever to repre- 
sent Buick,” he said. “The previ- 
ous high was in April, 1928. 

“While the growth has 


field 


there were more franchises 
granted during the past month 
than in any other similar period 
in our history. Moreover, it now 
appears likely that our dealer 
force will be further expanded 
within the next six months to ap- 
proximately 3,000 dealers. 

“With this organization, we will 


been | 
steady during the last three years, | 


dealership “campaign,” the execu- 
tive said. 

“It long has been our policy not 
to ‘pack’ dealers in the larger 
markets nor to place franchises 


that could not be justified by the} 


sales potentials in the areas where 
new representation was wanted,” 
he said. “The first would be un- 
fair to already established dealers 
and the second would be detri- 
mental to the franchise. 

“With our entry into a lower- 
priced field three years ago, the 
potential market for our cars was 
greatly enlarged. Retail volume 
has grown more than four times 
and is continuing to expand with 
the prospect that 1937 will be one 
of the biggest years, from the 
standpoint of unit sales, in our 
history. 


be represented by authorized sales | 
and service establishments in vir- | 


tually every town and city of 5,000} 


population or more.” 
The new high mark is the re- 


CANTON, 0.—C. S. Keil has been 
named general manager of the Can- 
|ton Auto Spring Co., succeeding the 


sult of steady growth and not @!/late Earl C. Rohn. 


AUTOMOBILE UPHOLSTERY FABRICS 
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NO PROFITABLE 


oO 


SUBSTITUT 


fe] 


E FOR QUALITY 


PACIFIC MILLS 


BOSTON - NEW YORK 


- DETROIT 


lof financing the 


work of the 
association, the arbitrary setting 
of general penalties for violation 
of the rules by any dealer, and a 
method of obligating every sales- 
man working for the dealers in 
the association to follow’ the 
rules of the association in his 
making of sales. 

The association as it stands 
today after over a year of suc- 
cessful operation still has its full 
100 per cent membership and, ac- 
cording to J. Fred Boyd, presi- 
dent, has had but one dealer step 





out of line during that time. 
“During the few days in which 
this dealer went wild he not only 
built up a nice accumulation of 
fines which he had to pay, but 
found that he lost money on 
every deal he consummated out- 
side the fold,” Boyd said. “He was 
glad to get back in line.” 

At present the association is 
officered by Kenneth Hathaway, 
secretary; C. W. Nichols, treas- 
urer; J. B. Hornbeck, sales 
director, and Boyd. 

Guide Book Used 


The NADA used car guide book 
is the basis for all appraisals by 
the dealers in the association. No 
dealer is allowed to deviate from 
this price. 

Every sale is written up on an 
official order blank and one copy 
is sent to the sales director so 
that he can check every deal 
made by members of the associa- 
tion. If the car has a heater an 
extra allowance of $5.00 is per- 
missible. If equipped with a 
radio less than one year old an 
allowance of $25.00 over the book 
is allowed; from one to two 
years, $20.00, and all over two 
years the allowance is $15.00; 
$3.00 is charged in every deal for 
the transfer of a heater from the 
old car to the new car and $5.00 
is charged for transferring a 
radio. In every deal the dealer 
trys to deduct the cost of recon- 
ditioning if the car is not in sal- 
able shape according to. book 
valuation. 

In determining the prices to be 
offered for used cars during dif- 
ferent seasons of the year and 
during periods of flooded or low 
used car stock periods, the low 
and high figures in the official 
guide are used and determined 
by weekly meetings of the dealer 
body. Every dealer is supposed 
to be there at these meetings and 
if absent he is fined one dollar. 

At these meetings they deter- 
mine the prices that are to be 
offered the coming week. In the 
spring, when used cars move 
fast and the lots are not over- 
filled, the full high price in the 
guide is.used. In the winter, 
when used cars move slowly and 
the lots are glutted, the low valu- 
ation is used. 


Cars Are Priced 


As the book goes back only to 
1930, cars prior to that are priced 
in the following manner: 1929 
cars take the low 1930 figure, 
and 20 per cent is deducted from 
this price list for each additional 
year of age in the used car. All 
obsolete cars, or orphans, are 
appraised by the first dealer to 
whom the car is offered and this 
price is fixed for all. 

Dealers are allowed one bit of 
leeway in the sale of a used car 
in which another car is taken in 
on trade. The price of the car 
to be traded in is fixed by the 
book, regardless of whether it is 
to be traded on new or used 
merchandise. The dealer can, 
however, shade the asking price 
of his used car in a deal if he 
sees fit. This allows a dealer to 
sell a car for say $300.00 that the 
book says is worth $350.00 and 
for which he undoubtedly gave 
$350.00, if the car happens to be 
a sticker and needs an impetus 
to make it move. He cannot, 
however, offer more for the car 


(Continued from Page 


Code is Great Success 


‘Unfair Practices Ended 
By Voluntary Agreement 


1) 

taken in trade. No cuts are 
allowed on new cars under any 
condition. 

The administrative committee 
of three changes completely 
every three months, one member 
dropping off and one new member 
being elected every month. Each 
member pays for his own lunch, 
plus ten cents, which goes to the 
dealer fund. Three dollars is 
charged every customer for li- 
cense, title and filing fee, of 
which one dollar goes to the 
association treasury. No mem- 
bership fee is charged and all 
funds for running the associa- 
tion come from this one dollar 
charge, plus the fines and the 
ten-cent ante. 

The sales director is charged 
with the duty of contacting every 
dealer in the association every 
day, following and checking every 
deal.-made by every member and 
helping the appraisal of wrecks 
and obsolete cars. Incidentally, 
he has pleased the association 
members so well that his salary 
has been increased three times 
during the past year. 

No charge is made on a clean 
cash deal. Because of the fair 
price at which the dealers are 
able to take in their used mer- 
chandise, the members of the 
association are able to do a real 
reconditioning job on their used 
cars and stand behind them, re- 
gardless of whether they have 
a guarantee or not. This makes 
for a much more satisfactory 
used car operation than prevails 
generally. 

Outsiders Warned 

When dealers from small towns 
around Muskegon try to chisel in 
on the association market by of- 
fering longer prices on the used 
cars than the members offer they 
are called on the phone by one 
of the association dealers and 
warned to keep their salesmen out 
of the city or the entire associa- 
tion membership will send men 
out to that town to camp on the 
door step of every car buyer in 
that infringing dealer’s back yard 
and trade him out of business. 

Needless to say, it is understood 
that the association has practi- 
cally no trouble from outsiders 
horning into Muskegon. When a 
Muskegon buyer, however, goes 
shopping out of town he cannot 
be controlled, but he is shown by 
every dealer contacted in Muske- 
gon that he must expect to get 
his free service from the dealer 
from whom he buys. 

Salesmen working for the 
association members are sworn 
to uphold the rules of the associa- 
tion and if a salesman deliber- 
ately or accidentally makes a mis- 
take in his figures on a deal, he 
must personally stand the fine 
that is assessed against the 
dealer. These fines run from 
$25.00 for the first violation, 
$50.00 for the second to $100.00 
for the third and all subsequent 
infractions. 

While none of the factories 
have recognized Muskegon as a 
closed territory, all of the majors 
at least have done nothing to 
hinder the Muskegon dealers 
from working out their plans. 


Pa. House Passes Labor 


Relations Measure, 204-0 
HARRISBURG, Pa. UTPS).— 
First of the McGinnis labor rela- 
tions bills providing for mediation 
in labor disputes, has been passed 
by the house. The second bill set- 
ting up a labor relations board is 
on the calendar. Both measures 
have been passed by the senate. 
Gov. George H. Earle the pre- 
vious night recommended passage 
of the bill. Amendments to make 
the proposal conform with the 
Wagner Act were made by a 
house committee acting on Earle’s 
recommendation. 
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Chicago Registrations Reach New Peak in April 


Cook County Tabulation 
Shows 13,512 Units Sold| Reach New Peak 


CHICAGO. — Despite 
all four of the Chrysler-built 
makes through the effects of 
strikes, April registrations of new 
cars in Cook county soared to 
a new peak for the year with a 
total of 13,512 units as against 
13,348 in March. A_ substantial 
gain was also recorded as com- 
pared with April, 1936, when 13,184 
new cars were registered in Chi- 
cago and the Cook county area 
surrounding this city. 

The bureau of motor advice 
tabulations for April show Ford 


in first place with 2,908 units to} 


2,434 in March; Chevrolet second 
with 2,289 to 1,743; Pontiac third 
with 1,289 to 923; Buick with 1,040 
to 810; Oldsmobile with 991 to 873; 
Plymouth with 971 to 1,892; Dodge 
with 881, and Packard with 680 
against 572. 

Nash and Nash-Lafayette 
sprung a surprise by climbing 
from twelfth position in March to 
ninth in April, with 518 units 
against 403. Following in order 
came Chrysler with 436 to 484, De 


Final Date Set 
For Show Parts 
Space Requests 


NEW YORK. — National Auto- 
mobile Show space applications on 
the part of accessory, parts and 
shop equipment manufacturers 
should be made before May 27, 
according to Alfred Reeves, show 


losses by; Soto with 348 to 415, Studebaker | 


|with 339 to 341, 
Hudson-Terraplane with 220 
285, LaSalle with 174 to 
Willys with 141 to 99, Lincoln and 


Hudson and 


| Lincoln-Zephyr with 126 to 109,| 
| Cadillac with 103 to 71, Graham | 
| with 40 to 30, Cord with 11 to 13, | 
Auburn with 3 to 2, Pierce-Arrow | 


The heavy registrations of new 
cars found dealers in this area 
| exerting much pressure on used 
car advertising and merchandis- 
ing efforts to prevent the ac- 
| cumulation of used vehicles. They 
j}are also cheered by the advent 
of mild weather, which they count 
| on to help move the trade-ins. 





to} 
212, | 


| with 2 to 3, and Reo with 1 to 0.| 


Studebaker Sales 


WINDSOR, Ont.—Factory sales 
of 1937 Studebaker passenger cars 
and trucks reached a new peak in 
April when shipments were 58.7 
per cent ahead of the same month 

| of 1936, according to M. S. Brooks, 
general manager. 

“As an indication of the increas- 
ing acceptance of Studebaker 
products and the steady progress 
of business’ generally,” stated 
Brooks, “it is necessary for us to 
go back 72 months to find one in 
which shipments exceeded this 
last April. Moreover, there has 
been but one month since April, 
1929 which was greater than our 
recent month’s shipments. 

“Hand in hand with the very 
fine retail sales activity on the 
| passenger cars has been the 


| splendid sales recently enjoyed on 
Studebaker trucks. This past April 
was 93.3 per cent ahead of the 
same month of 1936, while the 
| factory truck sales for the first 


four months of this year exceeded | 


the same period of last year by 
| 51.2 per cent. 

| “Tangible evidence that this up- 
| Sweep in business will continue 
|to be felt,” concluded Brooks, “is 
|revealed in our records by the 
| fact that we are carrying into 
May nearly 30 per cent more 
| orders than was true a year ago.” 


Restrict Trailers 
OCEAN TOWNSHIP, N. J.—An 
ordinance restricting automobile 
| house-trailers has been adopted by 
the local township committee ‘here. 
The measure limits trailer homes to 
planned and approved trailer parks 
|or camps, which are placed under 
stringent provisions demanding sani- 
tary facilities and adequate lighting. 


‘Canadian Motor 


Exports Increase 


WASHINGTON.—March exports 
of motor vehicles and parts from 
Canada were valued at $3,056,590, 
compared with $1,944,872 in Feb- 
ruary and $3,391,021 in March, 
1936, the commerce department 
announced this week. Overseas 
sales of passenger cars made in 
the Dominion showed a decided 
increase in March over February, 
totaling 5,040 units against 2,339. 
The total in March, 1936, was 
5,997 units. 

Although foreign shipments of 
trucks from Canada declined to 
2,038 units in March from 2,085 
units in February, they were well 
ahead of the 1,607 units exported 
in March, 1936. Passenger car 
shipments in March compared 
with February were divided ac- 
cording to price classifications. 





--- DEALERS REPORT 
BIG PROFITS .... 


“We 


pulled the smartest trick in 


our history when we tied our dollars 


to Willys. 


-- making money faster 


and easier than our wildest dreams. The 
Willys Factory is the most human organization in the 


before have I felt that I was in the driver’s 
seat as I do now. I have signed up 55 sub- 
stantial Dealers in 60 days.” P. M. Hesli, 


Northern 


= = 


Motor 


Company, St. Paul. 


“We have 


found 


a tremendous 


public acceptance of the new Willys. 


ae 
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business.” —Thomas O. Carder, Willys of Chicago, Inc. ... the Willys Factory has co- 
operated with us in every way pos- 


sible.”” Ollie Haupt, Inc., St. Louis. 


manager. 

Special effort will be made to 
maintain the high standard of 
trade attendance at the show (to 
be held Oct. 27-Nov. 3, in New 
York) by the distribution of 
tickets and invitations to dealers, 
jcbbers and fleet owners, Reeves 
said. 

The liberal plan adopted for the 
past few years regarding con- 
struction and decoration of in- 
dividual booths is to be continued 
this year, as is the button and re- 
turn check credential system, the 
manager said. 

Space applications should be 
accompanied by check for 25 per 
cent of the value of the maximum 
amount of space applied for, 
drawn to Alfred Reeves Show 
Management, 366 Madison avenue, 
New York. 


“I have been in the automobile business selling 
and distributing cars for 17 years and never 





J. F. Maxwell Appointed 
Federal Service Manager 


DETROIT. — The appointment 
of J. F. Maxwell as service man- 
eger of the Federal Motor Truck 


Highly desirable open territory still avail- 
able. Write for full franchise details. 
Willys-Overland Motors, Inc., Toledo, O. 


rive ; 


THE SMARTNESS 


Co. has been 
announced by 
R. W. Ruddon, 
general man- 
ager. This ap- 
pointment 
brings Maxwell 
back to the 
company for 
which he 
worked for 
many years. 
; During his 

J. F. Maxwell former connec- 
tion with Federal, Maxwell ad- 
vanced from field service work 
to a position in charge of tech- 
nical service at the factory, and 
then to assistant service manager. 


TUNE IN 
Willys Surprise Party 
with Kay Kyser 
Sunday Evenings 
at 9 E.S.T. 


GAS... 


and 30 miles per hour... averaging 39-2 7 miles 

per gallon.”—A'‘vin J. Rookey, Oswego, N. Y. 

“I never dreamed thata car was made that would 

give 32 miles per gallon of gas, especially in 
mountain country, but that is exactly 
what I get... My fellow workers are 
swinging to Willys . .. six already.” 
—Phil McHale 5126 Butler St., 
Pittsburgh. 


“Traveling 3386 miles... averaged up 
to 32 miles per gallon on the open road. 
Truly, you have the Surprise Car.”— 
Sam P. Swearingen, California Metal 
Enameling Co., Los 





Angeles. 

“Your car is a sensa- 
tion. I drove 275 miles 
at a speed between 25 


” 
é‘ OWNERS REPORT 


UP TO 35 MILES PER GALLON 


Studebaker Visited 

SOUTH BEND.—Bruno Koenig, 
managing director of Auto Com- 
merce Co., Wiesner & Co., Stude- 
baker distributors in Prague, Czecho- 
slovakia, has just completed a short 
visit to the Studebaker factory at 
South Bend. Despite the high tariff 
barrier, which is the greatest obstacle 
to foreign car sales, Koenig asserted 
that Studebaker has been second 
among U. S. cars in Czechoslovakian 
registrations for the last few years. 
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Invitations}Issued for Annual Chemurgic Meeting 
} \Speakers Listed for 3- -Day 


DeSoto Installs Sodium 


Lamps to 
DETROIT.—Sodium lights, the 
same type that illuminate the 
multi-laned roadways on _ the 
world’s longest bridge across San 
Francisco Bay, have made their 
first appearance in an automobile 
manufacturing plant. 

Installation was recently com- 
pleted at the new De Soto plant 
here to facilitate night “spotting” 
of frieght cars along the receiv- 
ing platform, De Soto officials 
have announced. 

That these new lamps, a recent 
development of the electrical in- 
dustry, may revolutionize high- 
way lighting is the opinion of 
many electrical experts. Their 
chief advantage comes from their 


A . . 

id Shipping 
fog and mist penetrating charac- 
ter. The yellow glow cuts through 
haze to keep lanes clearly defined 
at all times. Stalled cars along 
the road, motorists working be- 
side a car, and pedestrians walk- 
ing along the highway are visible 
from a long distance away, al- 
lowing approaching motorists to 
slow down and pass safely. 

The lights are two to three 
times as efficient as ordinary in- 
candescent bulbs, according to 
electrical engineers. Each watt 
produces 45 lumens as compared 


with 19 from standard units. The| 


light produced comes from a larger 
source than the small filament of 
the incandescents, 





eliminating} 


glare and making them easy on 
motorists’ and workmens’ eyes. 
In some cases, 


highway engi-| 


neers are using this new type of | 


illumination to-mark hazardous 
points along the road, such 
sharp curves, steep hills and nar- 
row bridges. 

The fact that these units pro- 
vide an even and effective distri- 
bution of 


apart and still flood the 1,260 foot 
long unloading platform. Loco- 


motive engineers and train brake- | 


men, backing freight cars along 
the platform, 


bers clearly in all kinds of 


as | 


light has allowed De) 


Soto to spot the bulbs 250 feet} 
| purpose the advancement of 


| dustrial 
crops through applied science, will | 
| be held under the sponsorship of 


Can see car num-| 


weather, eliminating slow, tedious | 


switching and allowing fast and 


exact placement of freight cars at | 


unloading doors. In that 
and other car parts 


proper 
way, tires 


are transferred from freight cars| 


to De Soto assembly lines. 


dpecalized dubucation 


Conference at Dearborn 


DEARBORN, Mich. 
ticns have been issued 
third Dearborn’ conference 
representatives of agriculture, 


for the 
of 


in- 
uses of American farm 


the Farm Chemurgic Council and 
The Chemical Foundation, Inc. 
Dr. Alexander G. Ruthven, 
president of the University of 
Michigan, will preside at the first 


general session of the conference | 


Tuesday afternoon. Speakers for 
this period include: 


Dr. Karl T. Compton, _president 


MODERN STYLING 


NOW COMBINED WITH THE 
PROVEN DEPENDABILITY OF 


LUBRICATING EQUIPMENT 


®@ ARO styling creates a new standard of attractive- 


ness for modern service 


stations and service de- 


partments. In further developing these units of 
long-proven dependability ARO engineers have 
collaborated with one of America’s foremost in- 
dustrial stylists to provide cabinets of commanding 


beauty. 


The smooth, clean lines and graceful 


symmetry—the glistening baked-enamel finish like 
that of a modern electrical refrigerator—combine 
to give these new ARO Lubricators an appeal that 
inspires confidence, invites new business and mul- 


tiplies profits. 


See your ARO jobber today for 


information concerning the very complete ARO 
line which includes units for every requirement of 
large or small stations. Write for complete catalog. 
THE ARO EQUIPMENT CORP., BRYAN, OHIO. 


THE ARO EQUIPMENT CORPORATION 


BRYAN, OHIO, U.S.A. 


in- | 
dustry and science, May 25, 26 and | 
27. The conference, having for its| 





Invite a-| of the Massachusetts Institute of 


Technology; Gen. Robert E. 
Wood, president of Sears, Roebuck 
& Co., and Louis J. Taber, master, 
The National Grange. 


Adding new projects to the 
program of finding industrial uses 
for farm crops, the Chemurgists 
will conclude the first day’s pro- 
gram with a “Symposium on New 
Things.” Dr. H. E. Barnard, di- 
rector of research for Farm 
Chemurgic Council, will preside. 

State Chemurgic Council ac- 
tivities will be reported at the 
first session of the second day’s 
program. Presiding will be Carl 
B. Fritsche, managing director of 
Farm Chemurgic Council. Dr. 
Howard W. Odum, of the Uni- 
versity of North Carolina, will 
address ‘the session. 


Eugene D. Funk, of Blooming- 
ton, Ill., will preside and Dr. Ed- 
win R. Weidlein, president of the 
American Chemical society and 
director of the Mellon Institute 
of Industrial Research, will lead 
the discussion at the Wednesday 
afternoon program. 


The conference banquet will 
conclude the Wednesday sessions. 
Addresses of the evening will be 
made by Dr. Heber J. Grant, 
president of the L.D.S. church, 
Salt Lake City, Utah, and Fran- 
cis P. Gravan, president of Farm 
Chemurgic council and of The 
Chemical Foundation, Inc. 
Wheeler McMillen, editor of the 
Country Home, will serve as 
toastmaster. 


The morning program of the 
final conference day, Thurs., 
May 27, will be devoted to “Mo- 
tor Fuel (Agrol) from Farm 
Crops.” Dr. Roger Adams, head of 
the chemistry department, Uni- 
versity of Illinois, will preside. 
“The Scientific Aspects of Agrol” 
will be presented by Dr. L. M. 
Christensen, Atchison, Kan., while 
William W. Buffum, of the Chemi- 
cal Foundation, will report on the 
“Economic Aspects of Agrol.” The 
ecnference will close Thursday 
afternoon, May 27. 


F. J. Fitzpatrick 
Named Oakland 
Manager by GM 


OAKLAND, Calif.—The_ ap- 
pointment of F. J. Fitzpatrick as 
manager of the Chevrolet-Oak- 
land division of General Motors 
Corp. has been announced in 
Detroit. 

Fitzpatrick, who comes to the 
Oakland assembly plants from the 
Janesville, Wis., assembly plant of 
Chevrolet, replaces E. C. Shaw, 
former plant manager, who has 
been transferred to Detroit as 
general superintendent of all 
Chevrolet assembly operations. 


Charles N. Teetor Dies; 


Head of Perfect Circle 


HAGERSTOWN, Ind. — Charles 
N. Teetor, 66, chairman and presi- 
dent of the Perfect Circle Co., 
died at his home, following a 
brief illness. 

Mr. Teetor had been actively 
engaged in automotive manufac- 
turing enterprises most of his 
life and had diversified interests 
in various kinds of mining and 
agriculture. 


Tag Sales h ump 


RICHMOND, Va. (UTPS).—Due 
largely to the drive conducted by 
police department on _ unlicensed 
automobiles operating on the city 
streets, a total of 23,850 city auto 
tags have been sold up to May I, or 
an increase of between 4,500 and 
5,000 tags over the number sold by 
May 1 of last year. 
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The News of Automotive Advertising 


By Pete Wembhoff 


Drumming Along 


They’re beating toy drums 
De Soto salesrooms 


in 


makes 1937 cars soundproof. 
Using an ordinary toy drum of 
“loud-speaking” variety, De Soto 
removed one of the metallic heads 
and backed it with the same type 
of insulation used in the new car. 
The other drum-head was left as 
is. Now salesmen are beating 
first one side of the drum and 
then the other, as a means of 
showing visitors the importance 
of proper insulation in making 
car interiors quiet and noiseless. 


Royal Co-operation 

Satisfying the ad man’s craving 
for tie-ups, they staged George 
VI’s coronation the other ‘day so 
MacManus, 
John & Adams 
agency could 
fete its third 
anniversary i 
grand style 
Setting the 
stage, Presiden 
W. A. P. John 
distributed th 
following mem- 
orandum t¢ 
agency’s per- 
sonnel Tues- 
day: 

“Little did we dream, three 
years ago tomorrow, that Their 
Roya! Majesties, King George VI 
and Queen Elizabeth of England, 
would help make an event of in- 
ternational importance of the 
third anniversary of the founding 
of MacManus, John & Adams, 
Inc. 

“Since the British Empire has 
gone to such lengths and expense 
in celebrating the occasion, the 
management here would be re- 
miss, it seems, were it not to 
designate May 12 as some sort of 
holiday for the members of the 
organization. Consequently, th2 
offices will be closed at noon to- 
morrow, and we trust that yor 
will find the afternoon hours : 
source of pleasure and relaxa- 
tion.” 


Farm Advertising 

Car and truck advertising out- 
lay in 46 farm papers during first 
four months of 1937 totaled $479,- 
479, according to compilation by 
the Midwest Farm Paper Unit. 
Tractor manufacturers continued 
to hold first place with expendi- 
tures of $563,004, with tire com 
panies spending $357,924. 

April expenditures, however 
showed car and truck makers on 
top with $162,246, compared with 
$98,582 for tractor companies. 

Breakdown of the various ex- 
penditures, January through 
April, 1937: 

CARS AND 


Buick x 
Chevrolet : 


W. A. P. John 


MOTOR TRUCKS 
500 $ 22,50 
34,459 

500 


; 57,467 
22,506 
42,64 
142,628 
36,728 
49,305 

5,792 
83,793 
16,111 


Huds.-Terra.. . 
International. . 
Plymouth 
Studebaker 


TOTAL. . $305,092 


14,400 
$479,47¢ 


Firestone 
Fisk 


Goodrich 
Goodyear 
Sears-Roebuck 
Seiberling 
U. S. Rubber 
Western Auto 


Publications covered by 
survey include the Midwest Farr 
Paper Group, Country Gentlemen 
Country Home, Successful Farm 
ing, Farm Journal and Capper’: 
Farmer. 


Reader Traits 

Time has just issued a new 
booklet, tagged “from 100 scraps 
of paper,” which pigeonholes its 
readers according to graphology 
From 100 shorn and _ tattered 
samples of readers’ handwriting 


to illustrate | 
advancement in insulation which | 


(51 men and 49 women), a graph- | 
| ologist went to work finding out | 
what Time readers are like. The | 
booklet goes to length citing the | 
results. Accompanying letter of- 
fered free handwriting analysis to | 
first 100 Time advertisers writing | 
in, as means of finding out how} 
smart they are. | 


On Water 

Six-page leaflet on “water in-| 
fiation for farm service tires” is 
being distributed by B. F. Good- 
rich Co. Use of water in farm 
service tires was recommended 
some time ago after. several 
years’ study. Besides lowering | 
costs, method is said to provide | 
rormal cushion and reduction to | 
rebound. 
New leaflet devotes three pages | 
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to information on volume and 
weight of water to be used in 
various size tires. Rest of pages 
give load and inflation tables. 


For Repairmen 

Advertising campaign, being 
conducted among automotive re- 
pairmen by Permite Products, in- 
cludes 6,443 awards with choice 
of a Ford, Chevrolet or Plymouth 
car as first prize. Winners will 
be determined by ability shown in 
finishing in about 15 words the 
sentence, “I like Permite replace- 
ment parts because...” 


| Grinding 


Supplementing demonstrations 


| in 1936, Carboloy Co. of Detroit is 


showing a sound slide film, de- 
picting new, rapid technique for 
grinding tools. After completion 
of present western schedule of 
showings, film will be available 
tc clubs, societies, etc., in the 
castern half of the country. 


| Conclaves 


May 17-19—Hot Springs, Ark. 
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Southern Newspaper Publishers 
Assn., annual. 

May 20-22—Hot Springs, Va. 
Associated Business Papers, Inc., 
annual. 

June 20-23—New York. Adver- 
tising Federation of America, 
33rd annual convention. 

June 20-283—New York. News- 
paper Advertising Executives 
Assn., Inc. 


Nation Listens 

“Radio in 1937,” 56-page booklet 
just issued by CBS, offers facts 
and data on current radio owner- 
ship and listening; how much the 
nation listens, and a measure- 
ment of today’s ether audience. 

Credentials and checks on data 
presented in the study are in- 
cluded in the booklet. Effort has 
been made to make study simple, 
comprehensive, interesting and 
useful. 


Chatter 

Claude Taylor jr., former art 
director of Hutchinson Advertis- 
ing Co., Minneapolis, joins staff 
of Campbell-Ewald Co. in 
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Automotive 
On the Air 





(All Time, Eastern Daylight Saving) 
CHEVROLET—Sunday, 6:30 p.m., CBS. 
Rubinoff and guests 
CHRYSLER—Thursday, 9:00 p.m., 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
“‘Watch the Fun Go By.’’—with Al Pearce. 
Saturday, 7:30 p.m., CBS. 
“Universal Rhythm.”’ 
Sunday, 9:00 p.m., CBS, 
“Ford Sunday Evening Hour.’’ 
GEN. MOTORS—Sun., 8:00 p.m., NBC (Blue.) 
“Promenade Converts,”’ with Erno Rapee. 
NASH—Saturday, 9:00 p.m., CBS. 

Grace Moore. Vincent Lopez 
PACKARD—Tuesday, 9:30 p.m., NBC (Red.) 
“Packard Hour,’’ with Fred Astaire 
PONTIAC—Friday, 10:30 p.m., NBC (Red.) 
“Varsity Show,.”’ with John Held jr. 
Monday, Wednesday, Friday, 2:00 p.m., CBS. 

‘“‘News Through a Woman's Evyes.’’ 
STUDEBAKER—Mon., 10 p.m., NBC (Blue.) 
“Champions,” with Richard Himber. 


CBS. 


troit.... Herbert S. Waters heads 
Advertising Club of Newark, N. J. 
. . . Taylor Adams, formerly with 
Young & Rubicam, joins Geyer, 
Cornell & Newell as account 
executive. ... 





CHICAGO.—The theory of 
regulating sales finance com- 
panies through legislation may be 
a great thing, but from a prac- 
tical standpoint and on the basis 
of bills thus far introduced and 
passed, particularly 
anc Wisconsin, it’s another story. 

This is the conclusion of Milan 
V. Ayres, secretary and analyst 
of the National assn. of Sales 


Finance companies, whose discus- | 


sion of “The Problem of Regulat- | 
| never be effectively regulated by | |} 


ing Sales Finance Companies” 
appears in the current 
Time-Sales Financing, official or- 


gan of the NASFC. 


Ayres covers a number of points | 


including the 
Fate 


in detailed manner, 
matters of supervision, 


/y ‘FIRST-CLASS’ 


in Indiana | 


issue of | 
| which any law of that sort can 
be legally evaded. Any attempt at | 
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Ayres Hits Bills gus Finance Companies 


Legislative Efforts So Far 
Are Declared Impractical | 


regulation, finance charge vs. in- 
terest, repossession practices, de- 
ficiency judgments, delinquency 
charges, pre-payments, details of 
the contract, packs, and coercion. 
In each instance, he cites the pit- 
falls encountered in attempts to 
regulate by general laws. 
Summing up his observations 
and opinions, Ayres says: 
“Finance charges and rebates 
for pre-payment can_ probably 


law. There are too many ways by 


such regulation is in the nature 
of price-fixing and would probably 
be unconstitutional. si 


non-STOP 


New York-Chicago 
Boston-New York 


Washington-Chicago 


* 


also New York-Chicago 
via Buffalo and Detroit 


New Spring Schedules in 21-passenger Flagship Club Planes, 


Douglas built; the largest, 


most luxurious, longest-range 


planes. Delicious hot meals served aloft, without charge. 
Coast-to-Coast OVERNIGHT in new 14-berth Flagship Sky- 
sleepers, over the favorable, all-year Southern Transconti- 


nental Route. 


Two Flagship Schedules daily, New York- 


Los Angeles; The MERCURY, 3 stops only; The SOUTHERNER, 
4 stops only. No changing planes. 
For reservations or information 
call American Airlines or your Travel Agent 


| the 


| vertible 


|}new developments 





CHIEF STEWARD’S CAR for the Indianapolis 500-mile race, 


neennennnnnennasectoesooninbonenminosoonesicio 
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Decoration Day, will be a Chrysler 


Imperial convertible sedan, shown here. The car has already been placed at the disposal of Charles C. 
Merz, chief steward. John R. Nelson, Chry: aler test engineer, will remain with the car until after ‘the | race. 


‘Fish Story’ Ads 
Raise Car Sales 

CASPER, Wyo.—The No- 
lan Chevrolet Co. here has 
increased its sale of used 
ears by making “reporters” 
out of its salesmen, who 
pick up “tall fish stories” 
to be run in a daily usea 
car advertisement by the 
company. 

The stories attracted so 
much attention and _in- 
creased the number of use’ 
cir customers so much that 
the “fish story” ad has be- 
come a Casper institution, 
and the Nolan company has 
made it a regular feature. 


‘New Convertible 


Coupe is Offered 
By Graham-Paige 


DETROIT. — In 
spring and 
Graham is offering a new 
coupe available on 
Custom Supercharger, the Super- 
charger and Cavalier 116-inch 
chassis, the company has an- 


keeping with 
summer season, 


| nounced. 


| the 
| June 3 


| mittee 
| Keller, 


| Moock, 





con- | 
the | 
| sales manager 


| sales 





Following substantially the lines | 


~ i 
of the regular Graham coupes, the | 
embodies several | 


new convertible 
in body con- 
struction, including a special fixed 
V-type slanting windshield. The 
frame of the windshield wing is 


|also fixed and remains firmly in 


place regardless of the position of 
the top. 

The design of the convertible 
top is low, giving an overall 
height of the top in several inches 
less than that of the 
coupes, and is of bow-type con- 
struction, designed to be raised or 
lowered with a minimum of ef- 
fort. When folded back 
appears completely into a special 
horseshoe-shaped compartment. 


| The top is covered with a beige 


| two-ply cemented material. 


| ard; 


regular | 


it dis-| 


| clude 


| Dodge, 


14 Car Mubers to Exhibis 


At National Horse Show 


DETROIT. Fourteen automo- 


| bile manufacturers will be repre- 
| sented in exhibits at the automo- 


bile salon to be held in connection 
with the National Horse Show at 
Bloomfield Hunt club here 
to 6. 

W. M. Packer, of the Packard 
Motor Co., is general chairman of 
the salon committee. He an- 
nounced that honorary members 
of the automobile salon com- 
are Edsel Ford, K. T. 
William S. Knudsen, and 


Alvan Macauley. Other members 


|of the committee follow: 


Cc. E. Wilson, vice-president, 
General Motors Corp.; C. P. 
Simpson, general sales manager, 
Pontiac; W. F. Hufstader, general 
sales manager, Buick; D. E. Ral- 
ston, general sales manager, Olds- 
mobile; D. E. Ahrens, general 
sales manager, Cadillac; Harry 
general sales manager, 
A. vanDerZee, general 
manager, Dodge; J. W. 
general sales manager, 

W. R. Tracy, general 
*, Hudson; Leo Fitz- 
petrick, general sales manager, 
Station WJR, Detroit; 

L. G. Peed, vice-president, De 
Soto; C. P. Fisken, advertising 
manager, Chevrolet; F. A. Berend, 
advertising manager, Pontiac; 
Arthur Tongue, advertising man- 
ager, Chrysler; W. A. James, ad- 
vertising manager, Hudson; F. R. 
Valpey, general sales manager, 
Graham; W. H. Whiting, general 
manager, Detroit branch, 
R. M. McCormick, 
ager, Buick; H. J. Cupper, 
gional manager, Olds; 

J. R. Adams, MacManus 
and Adams, Inc.; T. L. 
N. W. Ayer & Son, Inc.; 
Crooker, Campbell-Ewald Co.; 
A. P. 
Adams, Inc. 

Automobiles to be exhibited in- 
Buick, Cadillac, LaSalle 
Chevrolet, Chrysler, De _ Soto, 
Ford, Graham, Hudson, 


Plymouth; 


Frazer, 
Chrysler; 


John 


W. 


FOR PEAK 
PERFORMANCE 


DIVISION OF BORG-WARNER CORPORATION 


Barnard, | 
R. H.| 


John, MacManus John and| 


Pack- | 
zone man- | 
re- | 


| 





Lincoln, Oldsmoble, Plymouth, 
Pontiac and Packard. Each manu- 
facturer will furnish a car to 
transport Horse Show exhibitors 
while in Detroit. 

The salon will be displayed in 
a huge tent, 200 by 120 feet, on 
the Bloomfield Hunt club grounds. 
Music will be furnished daily from 
12:30 to 6 p.m. 


Chrysler Enters 
Drive Against 
Packing Racket 


DETROIT.—Adding its weight 
to the increasing pressure being 
directed against finance “pack- 
ing,” the Chrysler Corp. has 
mailed reprints of the April bul- 
letin of the National Automobile 
Dealers’ Assn. to all Chrysler 
dealers. 

The NADA Bulletin, official 
publication of the association, in 
its April issue carried a _ story 
called “A Fable of 1937” and sub- 
titled “Adventure in ‘packing’ 
Financing Charges Ends with 
Dealer Looking for Job in Some 
Distant City.” It concerns John 
Doe, proprietor of our Motors & 
Service, Speedlet dealers. 

Doe is doing very nicely until 
the Other Motor Co., a competi- 
tor, begins to offer prospects fat 
over-allowances camouflaged by 
packed finance charges. Doe’s bus- 
iness starts to slip, he succumbs 
to overtures made by the shady 
XYZ Finance Co., enters the 
packing racket, and is finally 
forced out of business as a result 
of a legislative investigation of 
the packing evil. 


GM Radiator Unit Buys 


Land for New Structure 


LOCKPORT, N. Y.—Announce- 
ment was made here this week by 
the Harrison Radiator division of 
General Motors Corp. of the pur- 
chase of a 65-acre tract of land 
near Lockport. 

The present plans call for a 
one-story building 356 feet wide 
and 520 feet long, of steel and 
brick construction with monitor 
type roof, which insures a max- 
imum of light and ventilation. 
The new building will provide for 
expansion of business due to in- 
creasing demands for the com- 
pany’s products—automobile radi- 
ators, thermostats, car heaters 
and heat exchangers. 


Reflectors Required 

LANSING, Mich.—A bill requiring 
the installation of additional reflec- 
tors on the back of all motor ve- 
hicles has been passed by the senate 
here, and sent to the house of repre- 
sentatives. The bill would require a 
double reflector to indicate the width 
of the automobiles and trucks. 





Seattle Assn. Hits False Registrations, Car Lending 
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State Assistance Sought 4 


In Controlling Practices| 


SEATTLE.—Two campaigns, 
one against false registration, the| 
other against the lending of cars| 
by dealers, have been undertaken | 
by the Seattle Automobile Dealers | 
Assn. 

“Do not loan” is the edict of the 
association to its members, “un- 
less an employe of the dealer is in 
the automobile all the time.” 

Anti-loan reasons enumerated 


| tions: “Seattle has been unique in| 


| 


ager-secretary. “We are informed | 


the state authorities will vigor- | . 


ously enforce this law in the near 
future.” | 

Continuing, a recent association | 
bulletin says on false registra- 


that we seem to conduct among 
our dealers a contest as to who 
can list the most false registra- 
tions in a month.” 








they sler Cruise 
Plans Are Set 


DETROIT. — Tentative plans 
have been announced by the 
Chrysler sales division for the 
entertainment of its crack sales- 
men on shipboard between here 
and Milwaukee in September. 

Th men participating in the 
celebration will be those who win 
membership in the “One Hun- 
dred Club,” which is composed 
of salesmen who sell the greatest 
number of cars at retail during 


by Carl R. Heussy, managing 
secretary, are: The cost to the dealer is the 

(1) Lending of automobiles by| license fee of $3.25 per car, and| 
dealers constitutes violation of the| the state will hold “you for the 


a given period, i hi 
MERCHANDISING POLICIES were discussed this week at the| July 1.1036, to Jane 30 oe 
second meeting of the dealer advisory council of U. S. Tire Dealers’ Preliminary arrangements call 
law in regard to use of dealers’| personal property tax,” says the Mutual Corp., held in Detroit. Left to right are: Milton Rosen, Mil-| for a boat trip from Detroit to 
| waukee; Edward N. Cummings, Portland, Ore.; C. L. Dorman, San | Milwaukee, starting the day after 


plates; (2) a loaned car increases| bulletin, “so that every false 
dealer garage insurance rates and| registration may cost you as much| Diego; Harry Bielfield, Detroit; J. H. Wright, Little Rock; Joseph H.| Labor Day. All entertainment 
violates terms of dealer insurance| as $23.75. This practice has cost} Walsh, Jacksonville; H. N. Hawkes, U. S. Tire general sales manager; | will be staged on the boat, and 


contract, thereby inviting contin-| some of our dealers as much as}! William P. Yoerg, Mt. Holyoke and L. D. Tompkins, vice-president of| includes floor shows, boxing, 








gent liability on part of dealer; | $1,000 in the past. Is it worth it?” | the Mutual Corp. 


(3) the Seattle association, by 
unanimous vote forbids lending of 
automobiles by any of its members. 
The following of “false registra- 
tions” is pointed out by Heussy, 
who calls attention to illegality 
for a dealer to register a car to a 
customer at a fictitious address. 
“Dealers should discountenance 
the practice of registering cars to 
customers and giving their own 
place of business or a hotel as the 
customer’s address, unless actu- 
ally the case,” advised the man- 


154 Exhibitors 
Sign for "Frisco | 


¢ € 
Show, May 20-23 | 

SAN FRANCISCO. — With 154 
exhibitors taking 268 spaces for 
the Automotive Maintenance Show 
at the Civic Auditorium, May 20-| 
23, J. M. Noble, show manager, 
reports it will assume the propor- | 
tions of a national show. 

Since there will be but one — 
in the eleven far western states, | 
both exhibitors and wholesalers 
alike are planning to make this 
the great automotive event of the 
year in the “Pacific Empire.” 

The Wholesalers’ Convention, 
held in conjunction with the A. M. 
S. and in convention at the of- 
ficial headquarters, Hotel Belle- 
vue, will be crowded, as registra- | 
tions indicate. 

George A. Kreplin is general 
chairman. Special programs will 
be given on the mornings of May 
20 and 21 to registered whole-| 
salers, exhibitors and Boosters. | 
The first day, Robert M. Hocka- 
day of Hockaday and Phillips, 
Inc., will be chairman of the day, 
with such speakers as Herb Nigg, | 
merchandising director of N. S. P. 
A., and Otis Walker, secretary and 
manager of Credit Managers Assn. 

On the second day Willis Ma- 
loney, of the Cronin Co., Portland, 
will preside with Whit Ruark, 
general manager of the M. E. W. 
A., as the principal speaker, fol- 
lowed by Major E. C. Wood, of 
the Society of Automotive Engi- 
neers. George W. Lockridge, presi- 
dent of M. E. W. A., will be one 
of the guests. 








Platt Trailer Establishes 
Factory in South Bend 


SOUTH BEND, Ind.—The Platt 
Trailer Co., which has been oper- 
ating at Elkhart and Osceola, 
Ind., has moved to South Bend 
and will start production within 
a few days, the company has an- 
nounced. The concern will occupy 
25,000 square feet of space in the 
Huntsberger building. 

The company, which has been 
operating on a capacity of two 
trailers a day and employing 20 
persons, expects to increase the 
output from eight to ten trailers 
a day and employment from 75 
to 100 carpenters, woodworkers 
and assembly mechanics. Offi- 
cials of the company are O. W. 
Platt, Elkhart, president; S. J. 
Stanley, formerly of Detroit, sales 
manager; Earl Zentz, Elkhart, 
production manager. 


Ww: quote from the catalog of 
the Herman Body Company, 


St. Louis, Mo., in which they describe 
the equipment shown above,—“This 
new unit design and the application 
of high strength alloy steels (U-S°S 
Man-TeEn) enables us to produce low 
gross weight trailer vans of excep- 
tional strength, style and appearance. 
Weight savings over conventional 
equipment averages around 25% on 
the smaller units, up to 40% on the 
larger units. This exceptional light 
weight makes it possible and practical 


US'S HIGH TENSILE 


to use a definitely smaller tractor.” 

Why haul around unnecessary 
weight in your equipment? It costs 
you money every time you move it. 
Large trucking companies state that 
each pound of body weight saved is 
worth one dollar per year in added 
earning power. Dead weight is a per- 
petual drag on earnings—trim it off. 

Find out about U-S-S Man-Ten, 
U:S-‘S Cor-Ten and U'S’S Srarn- 
Less. Let us show you how these su- 
perior High Tensile Steels will safely 
reduce weight without any sacrifice 


‘Weight savings 
up to 40% 


... SAYS ANOTHER SATISFIED MAN-TEN user 


and movies. 


99 


of strength how they will make 
your equipment more productive, 
longer lasting, cheaper to operate, 
easier to sell. 

Write us. Our engineers are experts 
in the use of High Tensile Steels. 
They have superintended their use 
on transportation equipment of all 
kinds—on streamlined trains, trolley 
cars, trucks and buses, excavating 
and road making equipment. Their 
advice and cooperation is freely at 
your service in every step from draw- 
ing board to finished product. 


STEELS 


AMERICAN STEEL & WIRE COMPANY, Chicago and New York 
CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
COLUMBIA STEEL COMPANY, San Francisco 


TENNESSBE COAL, 


Columbia Steel Company, San Francisco, Pacific Coast 
Distributors 


IKON & RAILROAD COMPANY, Birmingham 


United States Steel Products Company, New York, 
Export Distributors 


UNITED SFALILES STEERL 





cr 
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Dealers’ Records Show Results of Modernization 


Process of Lubrication 
Is a Business in 


TOLEDO.—Book records of the 
Kopf Motor Sales Co., Chevrolet 
dealers here, show that not only 
is the lubrication department of a 
dealership the gateway to in- 
creased shop service work, but 
that the process of lubricating 
cars of all makes is a business in 
itself. Record of the department’s 
operations in cars lubricated, mo- 
tor oil sold and the dollar volume 
of the Kopf organization, covering 
a period of almost three years, in- 
dicates clearly that dealers can 
profit from lubrication. Further 
proof is shown that in April, 1937, 


shop volume rose to a gross of | 


over $2,800. Three hundred forty 
cars were lubricated and $350 
worth of lubricating oil sold. Any 
dealer can figure out what the 
net was for the month. 


Going back in the Kopf records 
to a point at which lubrication be- 
gan to make itself an important 
feature of the general service, it 
was: found that in June, 1934, 225 
cars were lubricated. Motor oi! 
sales and changes, made with the 
car on the hoist, amounted to over 
$225 with gross sales for the de- 
partment nearly $500. The record 
is shown on the chart herewith. 


Early in 1936 the department 


was modernized. The section was 
cleaned up and repainted and a! 


modernization background _in- 


stalled. In connection with the lu-| 


brication section the motor tune- 
up section was made a feature. 
In the tabulation it will be seen 
that the low point in January, as 
compared with that of 1935, 
jumped over $100 and that the 


cars handled and the oil sales also} 


exceeded the previous year. 
April the climb in business began 
and in May, 1936 the department 
did a volume that ran in excess of 
$1,000 for the month exceeding 


By | 


that record again in October with! 


a constantly increasing number of 
cars and corresponding oil sales. ' 


Lubrication Department Sales 


1935 
0 EE ee 


Motor oil 
Gears 


Shocks 


Number cars 

Chassis jobs .... 

Oil changes 

Average sales for department 
Per Month 


Interesting is the record of the 


peak months of each year. May,! 


1935 is shown in contrast to 1936, 
while the table also shows the 
peak comparisons 





@ establishment. 


$518: 96 


in November} 


of each year, when the average! 


dealer experiences a slump 


sae ek 
Pru elle ae 
SL ea 
STITH GS th 
aE a 


Competent Enginecring 
Consistent Prices and 
Reliable Deliveries 


DELTA ELECTRIC COMPANY 
ery ome OM  e e e 


in| 
business. It will be noticed that) May, 1935 
the gross in November, 1936, was May, 1936 
actually greater than that of May, | 
oo —————— | Oil changes were sold for winterizing the cars. 
Chassis 
$205.75 
221.50 


Itself 


In January, 1937, with the usual | 
seasonal slump in shop work, a} 
feature common to most all deal- | 
ers, the volume of _ business | 





dropped, but it will be noticed that | F ~~ 
the low point is again an increase | fk J 


over the previous year and twice 
the volume of 1935. 


This record, covering as it does 
a period of nearly three years, is | 
more than interesting from a 
standpoint of mere figures. Gen- | 
eral Service Manager, H. A. 
Harper and George Kopf, owner | 
of the business, use the chart and | 
the records as a tell-tale of how 
the lubrication department is op- 
erating. Each day’s records are 
reported to Kopf by Harper. Be- 
tween them they discuss ways and 
means for keeping up the volume. 
They know each day what is go-| 


ing on and how to plan for the| Bae 


future. 


Two years ago the department | 
began an intensive campaign on 
selling service on shock absorbers, | 
brake cables and front wheel} 
packs. Lack of space prevents) 
shewing a chart on those items, 
but the books show $50 to $75 | 
per month wheel pack sales, an} 








|average of better than $35 per | 


month in brake cable sales and an 
increasing amount of sales of | 
shock absorber service. 

Following is the record for the | 
past two years showing the vol-| 
ume of business done by the de- | 
partment. 1935 was a good year | 
but the volume shown for 1936) 
shows a gain of nearly $2,000, 
made up mostly in the sales of | 
motor oil in connection with lu- 
brication jobs while the number 
of cars put through the depart-| 
ment gained 952, almost 80 cars| 
per month. The average sales 
gained at the rate of $166.31 per 
month, all of which went a long 
way towards holding down the 
general overhead of the entire 


Gain 
$ 262.45 
1,202.29 
170.55 
185.60 
149.90 
24.35 


1936 
$2,463.15 
3,617.34 
1,274.15 
564.00 
197.00 
47.90 


$1, 995.14 


Gain 
932 
268 
554 


$8,163.54 
1936 
3,615 


2,468 
2,168 


$680.29 


$166. 31 





1936, and that by making a drive 
on winter gear lubricants, the vol- 
ume for November was increased 
over that for May. 


| H. O. K. Meister 


COMBINING THE LUBRICATION department with the motor tune-up section, Kopf Motor Sales 


| (Chevrolet) Toledo, has turned a part of its service sales floor into a gold mine of profits. Besides general 


lubrication, the department sells service such as shock absorbers, wheel packs, etc. Shown is a section 
of the modernized lubrication department. 


‘Meister Appointed 
General Manager 
Of Hyatt Bearings 


HARRISON, N. J.—H. O. K.| 
Meister has been appointed gen- | 
eral manager of the Hyatt Bear- | 

ings division of | 
General Motors 
Corp., 


J. Forsythe. 
Meister has 
been employed 
in various 
pacities in the 


since 1914. 


0., 


' 
of the Hyatt Bearings division, as | 
assistant advertising manager in | 


Harrison. Later he was trans- 
ferred to Chicago in the sales de- 
partment of the Hyatt tractor and 
implement division and in 1920 be- 
came sales manager of that unit. 
In 1925 Meister returned to 
Harrison as general sales manager 
of the entire Hyatt Bearings di- 
vision and in 1929 was named as- 
sistant general manager, in which 
capacity he served until his ap- 
pointment as general manager. 


Plans Stock Increase 
LOUISVILLE, Ky.—Kingham 
Trailer Co., of this city, plans to in- 
crease its capital stock from $10,000 
to $60,000. 


succeed- | 
ing the late H. | 


ca-| were so mounted that it would be) 


Hyatt division| broken out of its mounting upon 


In | 
that year he) 
joined the Hyatt 
Roller Bearing’! 


predecessor | L 
| the idea, saying that the primary 





Peak Months of 1935 vs. 1936 


Total 
$774.53 
991.00 


Chassis 
$220.00 
231.25 


Wheels 
$55.00 
74.00 


M. Oil 
$268.78 
363.85 


Gears 
$199.75 
275.90 


Another peak comparison is shown in which the chassis jobs and 


Total 


$785.85 
923.25 


Nov., 
Nov., 


1935 
1936 


Sales were as follows: 
M. Oil Gears Wheels 


$235.35 $273.40 $25.00 
289.30 351.65 38.00 


The monthly volume for 1936 in chassis lubrications, as well as 


worth noticing. 


| Oil sales and percentage of oil sales against lubrications, is a feature 


1936 Record of Chassis Lubrication and Oil Changes 


Jan. Feb. Mar. Apr. May June July Aug. Sept. Oct. 


202 
191 


163 
117 


291 
215 


290 


143 211 


Per Cent Oil 


Changes to Above 86 72 86 74 73 


These figures indicate that the 
dealer who goes after the lubri- 
cation business can actually sepa- 
rate his lubrication department 
from the general service depart- 
ment and set it up on his books 
as a distinct department of his 
business. Operating it on the basis 
of commission for additional and 
special sales-it will show as defi- 


Total 
3,168 
2,168 


Nov. Dec. 
257 221 
166 153 


343 
212 


286 
187 


322 
193 


313 
192 


291 
188 


65 64 60 61 65 64 68 70 


nite return on the investment and 
goes far in carrying the overhead 
of the establishment. ADN. has 
never had a better example of 
what modernization of lubricating 
departments actually will produce 
for a dealer and feels especially 
glad to present Lhnep ried ne to bong 
readers. ¢ 


In This Corner 


(Continued from Page 4) 


which a passenger was hurled 


against a shatterproof windshield. | 


Of course, the windshield 
sisted the impact, and the pas- 


| senger’s head was crushed. One 


re-| 


wonders if shatterproof glass is| 


if it can 


of 100 per cent benefit, 
One 


cause such an accident. 


wonders if the benefits of shatter-| 


proof glass would not be more 
completely realized if the glass 


impact of a passenger’s body. 


prominent body engineer who 
thought it extremely logical. An- 
other equally able man scoffed at 


need in bad accidents is to keep 
the passengers within the body— 
in a bad collision with a break- 
away windshield the passenger 
would be hurled through the 


frame of the windshield and prob-| 


ably suffer much greater injury 
than if he had been retained with- 
in the body. 

This seems pretty conclusive, 
but is it? Are fatal accidents 
usually so violent? The one I 
witnessed, where the girl’s head 
was crushed, was not. 

Isn’t it possible that the. ma- 
jority of bad accidents to pas- 
sengers are much less violent and 
wceuld not involve pitching a pas- 
senger out and into greater dan- 
ger? Nobody seems to know. But 
insurance companies could find 
out. 

1 contend that if we knew in 
detail what part of a car caused 
bad injuries to passengers, we 


Motorists Urged to See 


New Traffic Safety Film 


DETROIT.—_W. H. Cameron, 
managing director of the Na- 
tional Safety Council, urges every 
motorist in the country to see 
the new safety picture, “Horse 
Sense in Horse Power,” now being 
shown in addition to regular play- 
bills at neighborhood theaters in 
hundreds of cities throughout the 
United States. 

The new safety film was pro- 
duced by the council, in co-opera- 
tion with the Plymouth Motor 
Corp., as a dramatic presentation 
of the safe driving problem. It 
shows the folly of reckless speeds, 
some of the emergencies caused 
by, poor brakes, and the need for 
-} eourtesy among drivers. 





would probably discover modifica- 
tions in design which would in- 
crease safety. In certain 1937 
models, the knobs on the cowl are 
recessed so that a plane surface 
is presented. It is done to de- 
crease injury to passengers. Does 
the builder really know if this is 
a substantial benefit, or is it just 
a talking point? 

The insurance companies can 
determine these facts. Let’s start 
some discussion about it.—T. M. 


| Prudden, Hartford, Conn. 
This idea was suggested to one} 


Pontiac | Managers, 
Dealers Attend 
Monthly Meeting 


PONTIAC. All Pontiac re- 
gional managers and five zone 
managers who will attend the 
monthly regional manager’s con- 
ference at the Pontiac factory, 


|May 17, will remain over for a 


dealer merchandising conference 
on Tuesday, sales officials of the 
company have announced. 

Twenty-six dealers, one from 
each zone in attendance will come 
from: Dorchester, Mass.; Utica, 
N. Y.; Ridgewood, N. Y.; Camden, 
N. J.; Lynchburg, Va.; Erie, Pa.; 
Wilkinsburg, Pa.; Detroit; Akron, 
Ohio; Dayton, Ohio; Joliet, IIl.; 
Milwaukee, Wis.; Mexico, Mo.; 
Kansas City, Mo.; Grand Island, 
Nebr.; Winona, Minn.; Greenville, 
S. C.; Miami, Fla.; Athens, Ga.; 
Texarkana, Ark.; Lubbock, Texas; 
Port Arthur, Texas; Oakland, 
Calif.; Pasadena, Calif.; Salem, 
Oregon and Cheyenne, Wyoming. 

All phases of merchandising 
will be discussed. In the morning 
session, F. A. Berend, Pontiac ad- 
vertising manager, will review 
campaigns and prospective adver- 
tising with the dealers, talk 
schedules and explain the creative 
side of the business. The after- 
noon will be occupied with a trip 
through the factory, followed by 
a presentation of parts and acces- 
sories program and a round table 
discussion led by H. J. Klingler, 
general manager. 

The program will be ended with 
a banquet at the Hotel Statler at 
which the dealers, regional and 
zone managers and Pontiac fac- 
tory executives will be joined by 
the creative staff of MacManus, 
John & Adams, Inc: 





Pennsylvania ealers | Back Used Car Control Bill 


Measure Would Eliminate 
Untair Retail Practices 


HARRISBURG, Pa. (UTPS). 
Approximately 150 automobile re- 
tailers attended a hearing May 
1Z before the senate highway | 
committee on a senate bill which | 
sets up a used car code similar | 
to the old NRA, which would | 
regulate the trade-in allowances | 
of used vehicles. 

The bill would eliminate un-| 
ethical practices, such as padding | 
delivery price; disposal of used | 
cars without proper recondition- | 
ing; padding finance charges; | 
misrepresenting the age and con- 
dition of a car, and changing the 
speedometer reading. | 

The hearing, if one can judge} 
by indications, brought out that | 
most Pennsylvania dealers fav- 
ored the proposed law. Only a 
few dissenting voices were heard 
at the three-hour hearing. 

R. C. Jones, of Jones-Manske, 
Reading, Packard dealer and di- | 
rector of the Pennsylvania Auto- | 
motive Assn., speaking on behalf | 
of the association, with a mem- | 
bership of about 1,500 dealers, | 
pointed out car retailing “as an| 
industry with problems beyond 
its own power to correct, prob- | 
lems so serious that they affect | 
not only the dealer body — 
but the public as well. 

Dealers Emphatic 

“The dealers have emphatically | 
stated what they want,” Jones 
explained. “When this bill was | 
being drafted, our association | 
sounded out dealer opinion| 
through personal contact, and by | 
means of questionnaires to the} 
entire membership. By their | 
answers we learned that more | 
than four out of five dealers who | 
returned questionnaires were in | 
favor of the important features | 
of the bill.” 

E. H. Newmeyer, secretary- 
assistant treasurer of the Eirman 
Cadillac-LaSalle Co., Pittsburgh, 
and secretary of the legislative 
committee of the Pittsburgh 
Auto Dealers Assn., asserted the 
bill is approved by over 80 per 
cent of the dealers in the state, 
saying that the industry needs 
the bill “for the reason that un- 
fair, destructive and uneconomic 
trade conditions have crept into 
this business, placing it in the 
category of the racket class. 

“We automobile men feel that 
the day of the individual in busi- 
ness is over, that the complexi- 
ties in the social order has made 
it imperative that there be gov- 
ernmental regulation in our in- 
dustry, to survive, and if the 
people who buy motor vehicles 
are to get value received,” New- 
meyer said. Through the measure 
we “are forcing ourselves to put 
each and every used car that we 
take in trade in a safe mechani- 
cal condition before we resell 
them to the buying public.” 

Free from Hazards 


He pointed out that the act 
makes it compulsory for dealers 
to leave actual mileage on cars, 
and further stating that “it is our 
desire to make this retail auto- 
mobile business a business that 
is safe and free from unusual 
hazards, so that we can again 
secure our financial aid from our 
own banks as we did when this 
industry was operated on a legiti- 
mate basis.” 

Reynold H. Greenberg, presi- 
dent of the Wilkie Buick Co., 
Philadelphia, representing the 
Philadelphia Auto Trade Assn., 
was applauded when he referred 
to the salesman as “The Forgot- 
ten Man,” saying, “the poorest 
paid employe in dealer organi- 
zations is the salesman. His 
average earnings for several 
years past have been less than 
$1,000, yet he is on the job un- 
limited hours, days, nights and 
Sundays.” 

Greenberg contended the bill 
“will contribute to salesman wel- 
fare. by the elimination: of the so- 


called “bird-dog,” or part-time 
salesman, who is a parasite of 
the first order in the industry.” 

Representing 12 new and used 
car dealers, Arthur Greenstein, a 
Philadelphia attorney and former 
member of the senate, claimed 
“the bill does not reach the 


| chiseler, and is not in the interest 


of the public. 
“The bill, if passed,” 


he said, 


RADIATORS 


o— 


| the same allowance on a trade- 


“is going to retard sales at once. 
It has one fundamental purpose— 
to fix the price at which the pub- 
lic must sell their car to the 
dealer.” If the price is not sat- 
isfactory, he’s not going to trade 
in his car. 

Greenstein and séveral others 
opposing the measure, said they 
feared it would react unfavorably 
te every borderline city. He 
pointed out also that it is not J. E. 
fair to allow a man who has been | charge 
careless, as much as a man who 
has taken care of his machine, | tleton as eastern sales manager 
and George H. Wright as western 
in | sales manager. 


C OV ened Wagon 
Appoints Five 


MT. CLEMENS, Mich.—Enlarg- 
ment of its field staff, and a re- 
organization of the sales depart- 
ment as part of a sales expansion 
program has been announced here 
by Covered Wagon Co. 

Roberts, 


of sales, has 


THERMOSTATS CAR HEATERS 


| department of the 


vice-president in | 
announced | 
the appointment of Ralph B. Net- | 
| Cruikshank has been named dis- 


| Pennsylvania 


James L. Brown, formerly of 
the business management depart- 
ment of Pontiac sales department, 
has been appointed to the sales 
company. He 
will engage in dealer development 
work, and act as an assistant to 
Roberts in a managerial capacity. 

Lawrence §S. DeVos, formerly 
district manager of the Philadel- 


| phia zone for Pontiac Motor Divi- 


sion has been appointed district 
manager of the Atlantic district 
for Covered Wagon. Alex G. 


manager for New York, 
and eastern Ohio. 


trict 


HEAT EXCHANGERS 


eer, 


ee 





Ohio Tax Stamp Law Lays 
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Daily Used Car Sales Reports Available 


— 


in Toledo 





Records Open to Dealers 


By E. M. LUBECK 
| charts and from these charts are| FF 


TOLEDO.\Toledo automobile 


dealers, particularly members of | adjusting prices 
the Toledo Automobile Dealers| have in stock with those shown on| 


Assn., are wearing broad smiles) 
these days because, 


car sales. 

The name of the dealer, name 
of the buyer, make of car and 
model, type of car sold and the 
exact amount of the sale as borne 
out by the tax stamps, must ap- 
pear on each used car bill of sale 
as recorded for the tax commis- 
sion records at the county court 
house. 

No other dealer association in 
the United States, it is claimed, 
has a service similar to this up- 
to-date record, which is 100 per 
cent official. There is no attempt 


to consolidate the information as| 


to models or the prices of any 


group of cars sold so as to form) 


any set scale of prices. Each bill 


of sale as recorded at the court} 


house is an individual sale with 
the price obtained by the seller, so 
that the dealers who are receiv- 
ing the information in mimeo- 
graph can check the price re- 


corded with the prices asked for | 


similar year models and makes 
of cars. 

Used 
setting 


car sales managers are| 
up their own individual | 


Pontiac’s April 
Used Car Sales 
Best in History 


PONTIAC.—During April Pon-| 


tiac dealers sold 40,346 used cars, 


which is the largest number ever | 
this | 


sold _ by 
dealer organi- 


zation in the} 


history of the 


company, ac-| 


cording to C. P. 
Simpson, gen- 
eral sales mana- 
ger. 

This record 
used car busi-| 
ness 


the concentra- 
tion of news- 
paper advertising effort on dis- 
play used car copy during March 
and April, Simpson believes. It 
was only in the towns and cities 
where dealers’ used car stocks 
were comparatively small that 
new car copy was used at all. 

More thn $400,000 went into dis- 
play advertising on Pontiac “Good 
Will” used cars in some 2,500 
newspapers in 1,800 cities during 
the last two months, of which 
about $180,000 was in April with 
the heavy end of the schedule 
spent in March. 

On this basis, Simpson points 
out, with an expenditure of less 
than $200,000 for used cars in 
April and sales exceeding 40,000, 
the advertising cost to the factory 
was slightly less than $5 per car. 


Cc. P. Simpson 


AUTOMOTIVE 
EXECUTIVES 


—prefer The Lenox be- 
cause of its convenient 
location, fine home-like 
rooms, excellent service 
and delicious food. 


RATES 
$2.00 to $3.00 
3.00 to 5.00 
Special for 2 rooms and bath, 3 
persons, $5.00; 4 persons, $6.00 
Write for free AAA road map and 
folder containing handy map of down- 
” town Buffalo. 


moter: LENOX 


North Street . . . near Delaware 


BUFFALO, N.Y. 


through a 
peculiar trick of the sales tax) 
stamps required on all sales of 
commodities in Ohio, they are now | 
receiving a daily record of used} 





it attrib-| 
uted largely to} 


on cars they 


the regular report. 


A unique part of the service is| 


that it was only put in effect dur- 
ing the last week of April, al- 
though every dealer has been) 
aware of the fact that tax stamps | 
had to be affixed to each bill of 
sale according to the Ohio sales 
tax regulations which have been 
in effect for two years. Officials 
of the trade association discovered 
that the clerk of the tax section 
was keeping track of the sales tax | 
stamps and a clerk from the as- 
sociation was detailed to copy the 
individual sales off the records. 

This record is listed regularly 
each day and members of the as- 
sociation get the report the next 
morning, often in time for the 
morning sales meetings and each | 
sale shown is checked against | 
each car in stock thereby allow- | 
ing price changes to be made in 
accordance with the previous 
day’s actual sales. 

Of importance, too, is the num-| 
ber of cars reported sold, since 
this gives evidence of the market 
conditions as affecting used car 
sales in the city. Beginning with 
the first day’s report as shown on 
April 26 when 50 cars were sold, 
there has been a steady increase 
in the number of cars disposed of, 
| which gives the trade association 
a positive record of cars sold by 





every dealer regardless of whether | 


| or not he is a member of the as-| 


sociation. | 
While as yet there has been no 


attempt to regulate prices on used | 


cars or differentiate between cars | 
sold “as is” or when “recon-| 
ditioned” according to plans pro-| 
mulgated by the car manufac- 
turers, there is seen a possibility | 
of making the record more com- 
plete. Plans are being discussed 
which will cover more details of | 
the sale records which will then 
give the dealers an opportunity 
for setting up uniform prices for | 
certain models and makes by) 
years, with the dealer having the 
privilege of increasing or reduc-| 
|}ing the actual sales figures de-| 


ia upon the exact condition | 


of the cars and such accessories as| 
may be added to induce the sale. | 


FIRST OFF THE LINE at General Motors’ new plant in Linden, 
N. J., which will be formally opened this week, was a Buick series 41 
special sedan. Buick production at this plant, which has been under 
way for several weeks, marks the first time in the company’s history 


| that its cars have been assembled 


in the east. Left to right: Otto J. 


Stanitzke, plant manager and W. S. Roberts, general manager of the 


Linden division. 


Proper Trade-in Buying 
Em phasized | by vanDerZee 


DETROIT.—That the eagerness 
with which motorists are switch- 
ing to new models is of decided 
benefit to used-car buyers, is 
emphasized by A. vanDerZee, gen- 
eral sales manager of the Dodge 
division of Chrysler Corp. One 
of the most important things the 
dealer has to consider in selling 
new cars, is the proper buying of 
| trade-ins, vanDerZee declares. 

In vanDerZee’s opinion, dealers’ 


| statements to the effect that the 


accelerated demand for new cars 
enables them to select the best 
used cars in trade and to offer 
them at reasonable prices, are not 
only justified by facts, but con- 
tain, if they are made truthfully, 
the lesson of good merchandising 


| Dealers, now more than ever be- 


fore, are in a position to select 
prospects who have cars which 
are readily sold. As a_ result, 
“trades” are taken that help in 
balancing the stock of used ve- 
hicles available at quick-selling 
prices. While this. procedure is 
little more than common sense, it 
does call for sales direction in the 
new-car and in the used-car sales. 

“There always will be in- 





dividuals that hold out for more 
allowance than the dealer can 
profitably give,” observes vanDer- 
Zee. “Since this situation cannot 
be abruptly changed, the dealer 
will find it to his advantage to 
have his salesmen work in more 
selective ways and to develop 
used-car deals in such numbers 
that he can choose from them 
without feeling he is breaking a 
salesman’s heart by declining to 
buy his mistakes. 

“The fact that many dealers 
find it somewhat difficult, in these 
days, to fill their customers’ or- 
ders quite as fast as they are 
booked is, perhaps to a greater 
extent than is generally realized, 
counter-balanced by the greater 
success with which these same 
dealers manage to keep recording 
their used-car transactions out of 
red ink. 

“Nor is the dealer the only 
gainer from the hand-picking of 
trade-ins. The other beneficiary 
is the used-car customer whose 
chances for the economical buy- 
ing of high-class ‘unused mileage’ 
have improved to a point never 
attained before.” 


Minimum Truck 
Speed on Grades 
Proposed by ICC 


DETROIT. — Proposals of the 
interstate commerce commission 
to establish a minimum speed for 
interstate motor trucks on up- 
grades are being considered by 
the industry here. Studies by the 
ICC indicate that a number of 
highway accidents may be attrib- 
uted to the efforts of car drivers 
to pass slowly moving vehicles on 
upgrades and it is felt that a 
minimum speed provision may be 
helpful in that respect. 


Observers in the industry feel 
that such a regulation, while help- 
ful as a safety measure, may have 
the effect of obsoleting consider- 
able trucking equipment now in 
service. It is pointed out that in 
recent years the increasing popu- 
larity of the commercial trailer 
has made it possible to use 1%- 
ton and two-ton trucks as tractor 
units for trailers and in many 
cases these units are under- 
powered for the loads placed upon 
them in mountainous country. 


Should the ICC regulation be 
adopted it would mean that more 
powerful tractor units would have 
to be substituted or loads reduced 
and the number of trips increased. 
This latter development would call 
for additional equipment to carry 
the present volume. 


Goodyear Will Outline 


Plans at Field Meetings 


AKRON. — Sales executives of 
the Goodyear Tire & Rubber Co. 
will outline summer merchandis- 
ing policies to members of its en- 
tire field organization in a series 
of field meetings to begin May 17, 
at New York City. 


Following the New York meet- 
ing sessions will be held at Cin- 
cinnati, Chicago, Kansas City and 
Los Angeles. Addressing each 
meeting will be: E. J. Thomas, 
executive vice-president; R. S. 
Wilson, vice-president and sales 
manager; J. E. Mayl, assistant 
sales manager in charge of whole- 
sale; H. E. Blyth, assistant sales 
manager in charge of retail; and 
H. G. Harper, advertising man- 
ager. 








NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 


CHRYSLER GROUP 


STATES 


Total, 3 States 


for April 
Arkansas "37 | 
36 | 
"37 


Connecticut 


Idaho 


°37 
"36 
'37 
"36 
’37 
"36 
"37 
"36 
"37 
"36 
"37 
"36 
37 
"36 
"37 
36 
37 | 
36 | 
"37 | 
36 | 


Illinois 
Louisiana 
Maryland 
Missouri 

North Carolina 
North Dakota 
Rhode Island _ 
Vermont _ 
West Virginia 


Total, 15 States 
for April 


1116 
1847 


173 
206 
399 
1082) 
175 


220 


2190) 


232] 
177| 
23 
19! 
119 


— 
138) 
14! 

3 

107) 
95| 93 
38 17 
27) 20 

731) 569) 

544 349} 
59} 18 
35 10| 
86) 70) 

104| 44 

176) 195) 

116 75| 

103) 47) 
78| 46| 

8) 9 
21} 12 
55) 49 
54 41| 
15) 16 

14 

104 
56| 

1765) 1405) 

1379| 901] 


313] 
335] 
878 
17 775 2 
320 
381 
4935 
7044 
780 
574 
721 
1358 
1858 
1728 
984 
1170 
158 
271 
389 
764 
210 
314 
955 
1128 


103) 
107| 
253 
502} 
90 
114 
1445} 
2256| 3895 
168| 535 
157, 372 
237, 328 
346| 864 
579| 908 
492} 1040 
241 593) 
287 759 
39] 102 
71{ 167 
81) 204 
187} 482 
70} 109 
82} 194 
236) 495| 
307} 680) 
4093) 7327| 14590 
5753) 11808] 19841 





120) 


FORD GROUP 


859! 
524 
91) 1 
37| 


34 


29 


101 
29 
11) 

8 
36 
23} 
17 
10} 

196| 

109 
30 
19) 


4680 
2951 
577 
386 
1293 
1217 
542 
372 
6699 
5439 
1008} 
714 
1184 
974 
2320 
1675 
1739 
1115 
549 
417 
580 
395 
264 
237 
1080 
779 
22515 


588 | 
389 | 
1329 | 436, 52 
1240 | 442! 39 
559 | 78| 1 
382 | 48 2 
6895| 1775! 126 
5548] 1253) 105 
1038 145| 6 
733 95 8 
34| 1218 311 
5 979 303) 
82| 2402 591| 
18} 1693 314 
44, 1783] 276 
7|_ 1122] 170 
556 | 46 
421 | 40] 1 
605 134 16 
398 118 14 
267 60 1 
239 71 1 
1107 | 208 11 
786 | 128 6 
613| 23128 5010; 295 
239| 16910 3543] 240 


13 


12 
11 


27| 
' 








6599/243896 | 43115| 3026 


GENERAL MOTORS GRO 


4426 
4501 
491 
595 
1291 
1372 
489 
498 
6137 
7086 
969 
1136 
1331 
1721 
3061 
3036 
1910 
1733 
515 
578 
527 
541 
335 
860) 
1381 
1382 
22863 
24539) 
186071 


1371 
| 1487 
2270 
2588 
4781 
4284: 
2772 
2321 





408} 
288) 
193] 
41 
47 
177 
124 
75 
61 
177 
148) 


49 
67 
185 
174 
67 
67 
237 
213 
5111| 5531) 
253| 4948] 4046/ 
6735| 45571| 50283 





1884 


39505 
37569 


334801 


695 














75646|140912|259415 | 237297 
53278/ 106493] 180866 | 180410 


37 
86 


23454| 19403 
12836) 8259 


Total to Date 


E A. NER, Presid: | 
CLARENCE A. MINER, Pr lent 228382) 








2755|183165 | 32463] 2760 2575| 43496] 35830|345506 
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— Pact Grants UAW Sole Bargaining Rights 


E Béintlod Procedure Plan 


Set Forth 


DETROIT. — 
agreement between Packard Mo- 
tor Car Co. and United Automo- 
bile Workers is as follows: 


I—Recognition 
1 The company recognized the} 
International Union, United 
Automobile Workers of America, 
Local No. 190, as the exclusive | 
representative of its hourly rated 
employees for the purposes of | 
collective bargaining in respect to 
rate of pay, wages, hours of em-| 
ployment, or other conditions of 
employment. 
° —a—The company will not| 
interfere with the right of| 
its employees to become members | 
of the union. Neither the com- 
pany nor any of its agents will 
exercise discrimination, interfer- 
ence, restraint, or coercion against 
any member of the union because 
of such membership. 
b—The union or its members 
will not intimidate or coerce em- 
ployees in any manner or at any 
time nor solicit nor sign up em- 
ployees on company time. 
e—The union will not accept 
for membership direct representa- 
tives of the management such 
as superintendents, foremen or 
supervisors in charge of any class 
of labor, time study men, plant 
protection employees or confiden- 


tial clerks. 
1 —A shop-steward system shall | 
be set up and the duties of 
these stewards shall be to take 
up with the company all griev- 
ances from the employes of their 
departments and settle them to 
the best of their ability. 

If a grievance shall arise, the 
department chief steward will 
first attempt to adjust it with 
the foreman, and if it cannot be 
so adjusted, he will turn the 
grievance over to the shop com- 
mittee, who will take it up with 
the management representative. 
Every effort shall be made by 
both parties to adjust grievances 
with the least possible delay. 

2 —The shop committee shall 

be composed of not more 
than five employees selected by 
the union for the purpose of set- 
tling grievances with the man- 
agement. 


Il—Representation 





Complete text of, 


3 


in A greement 


a—Regular conferences shall 
take place between the plant shop 
committee of the union and the 
management’s representative once 
each month at 
agreed upon. 
b—Special conferences may be 
arranged between the plant shop 
committee and the management 
representative when necessary. 


c—Members of the shop com- 
mittee will not be paid by the 


|}company for time consumed by 


these meetings. 


1l1I—Discharges, Transfers, 
Layoffs 


1 


ing force, 


© 


a time mutually | 


The direction of the work-| 
including the right | 


to hire, suspend, or discharge for | 


proper cause, or transfer, and the 
right to relieve employees from 
duty because of the lack of work 


or for other legitimate reasons, is | 
vested exclusively in the company | 


provided that this will not be used | 
|} on the company record not to re- 


| port, or by notice on the bulletin 


for the purpose of injury, dis- 


| crimination against any employee. 


2 —The chief steward of a de- 

partment may contact a fore- 
man in any dispute relative to the 
proposed discharge or transfer of 


an employee, or refer the matter | 


to the shop committee. In all cases 


the shop steward will be notified | 


| by the foreman in writing before 
an 


employee is discharged or 
transferred from his department. 


employees will be laid off 
according to seniority, computed 
from the original date of hiring. 
4, Following a lay-off, 
ployees shall be returned to 
werk according to their seniority 
and allowed five working days 
from notice to report to work. 


5 In case of a general lay- 


duced to 32 hours per week in the 


-In any reduction of force, | 


em- | 


8 





off, hours of work will be re- | 


department before anyone is laid | 


6 ° 


Employees having less than 
six weeks’ service will be con- 








PRE-FABRICATED 
dealer plants, is used in this new 


MATERIAL, which would be suitable for 


modernistic terminal at Louisville. 


The facing material of porcelain enamel is fused on 16-gauge Armco 


ingot fron, made by Ame erican Rol 


work unless such siditiaiiai are | 


notified at the address appearing 


board the previous day. This does | 
not include employees following a 
lay-off. 

The penalty for failing to 
ring the time clock shall not} 
be more than 15 minutes for each 
offense. 


IV—Plant Rules and 
Union Notices 
1 Before’ the 
department they will be 
cussed with the shop steward and 
the foreman. Before the manage-| 
ment puts new rules into effect in| 
the plant, they will be discussed | 
with the shop committee. 
2 If the union desires to post | 
notices in the plant, such 


notices will first be submitted to/|a 


the management for approval. 
Neither the management nor the 


|} union will make any change in 


such notice thereafter. 
Bulletin boards will be provided | 


sidered temporary employees and} by the management for notices | 


in any reduction of force, will be 
laid off without regard to seni- 


ority. 

7 A minimum of two hours’ 
work for two hours’ pay will 

be given all employees coming to 


and no notice will be distributed 
or posted except on such board. 
There should be no distribution or 
posting by employes of pam- 
phlets, advertising or political mat- 
ter, 


15 STATES FOR APRIL, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown. States previously shown are Delaware, 


AUBURN GROUP 


STATES 


"37 
"36 
"37 
"36 
37 


Total, 3 States 
for April 
Arkansas 


Connecticut 
Idaho 
Illinois 
Louisiana 


Maryland 
or 
36 
"371 
"36 | 
37 1 
36 | 
37 | 
36 | 
"37 | 
_"361 
"371 
36 | 
"37 | 
36 | 
"37 
"36 


Missouri 

North Dakota e 

Rhode Island 

Vermont 

West Virginia — 
Total, 15 States 


for April 
Total to Date 


HUDSON GROUP 


45 
100) 


275) 
381 
20) 
33) 
100) 
144) 





98 
107 
101 
80 
25) 

29 

33 

71 
21| 
55| 

58 

79 
1355 
1775| 
23053 
16487| 


35 
87 
27 
72 
711 
102] 
277| +1632 
481} 2256 
4645| 27698 
5389) 21876 


17) 
13 
23 




















South Carolina and Wisconsin 


470 
37 
36) 
60| 
34 
100 
52 
ar 
18 
34! 
19} 
62) 
33} 
23) 
20) 
75) 
38| 
3011) 
1371! 





| 
m No) © py) to 





156) 
55 
42 
22 

123 
49| 

2834 
1391 


a) 


2| 
28| 
14 
335 
285 


| 
— 














3510| 19051| 26292) 


3265} 9462] 11584 


management | 


puts new rules into effect in a} 
dis- | 


cards, notices, or any other | 


ling Mills Co., of Middletown, Ohio. 


kind of literature upon the com- 
pany’s property except as herein 
provided. 
V—Seniority of Union 
Representatives 
| l Members of the union 
elected to local union posi- 
| | tion, or elected by the union to do 
work which takes them from their 
employment, shall at their request 
receive a temporary leave of ab- 
sence for a period of not to exceed 
;}one year. On their return they 
| shall be re-employed at work gen- 
| erally similar to that which they 
did 
absence, 
equivalent to their seniority at the 
| beginning of their leave of ab- 
| sence, 
their seniority for the time dur- 
ing which they were absent. 
Any employee who shall 
be elected to attend a labor 
| activity necessitating a leave of 


| 
© 


| shall 
|}absence without 
seniority right provided he pre- 
| sents authority from the local to 
attend this activity. 

3 —The chief shop steward of 
each department shall have 
| greater seniority than any other 
hourly rated employee in that de- 
partment. A member of the plant 
committee shall have more seni- 
ority than any other hourly rated 


NON-AFFILIATED GROUP 


17249 
14369 
1724 
1547 
5955 
6602 


os 


| 


os 


164 
6 


14| 


424 
285 


20) 


2 


4, 1918] * 96 

14) 1579) +H 
103| 19199| 12200) 
14424) 2343 





190 775172 


last prior to their leave of| 
and with seniority} 


but without addition to) 


bsence not to exceed two weeks | 
be granted such leave of | 
affecting his| 


employee during the period of his 
office. 

| ViI—Rest Periods for Women 

| ] —All hourly rated female em- 
+ ployees shall be allowed to 
| stop work and leave the depart- 
| ment five minutes before quitting 
| time of each work period. This is 
|} to enable them to secure their 
| lunch and ring out before the de- 
| partment closes. They will also 


| be allowed 10 minutes additional 
| time during each work period. 


| ViI—Speed-Up Production 
l The policy regarding speed 
of operation shall be dis- 
cussed with the chief steward of 
the department or referred to 
| the plant committee whenever 
| necessary. The employees shall 
not be held responsible for time 
lost while in the plant for break- 
down or any slowing up of produc- 
tion that is not the employees’ 


fault. 
time will be as follows: 


a—Time and a half will be paid 
for all time over eight hours per 
day. Time and a half will be paid 
|for all time over forty hours per 
| week. 

b—Double time for all Sundays 
and the following legal holidays: 
New Year’s, Memorial Day, 
Fourth of July, Labor Day, 
Thanksgiving Day, Christmas 
Day, except maintenance or 
| powerhouse employes. They will 
receive time and a half for all 
Sunday and holiday work. 

c—Employees will not be sent 
home during the week to avoid 
time over 40 hours per week. 


d—Employees sent home due to 
breakdown, shortage of stock or 
any other reason beyond the con- 
trol of the employees or the com- 
pany will not be considered as a 
violation of this section. 


Employees called into work 


ViUtI—Overtime 
—The policy covering over- 


e 
Saturday will be given 24 hours 


notice. 


IX—Minimum Rates 

1 New employees will be hired 

at a rate not more than 10 
per cent below the established 
rate for their labor classification 
and shall receive a 5 per cent in- 
crease within 30 days from date 
of hiring, and an additional 5 per 
cent increase within six months 
from date of hiring. 
& ~The minimum hourly rate 

shall be 65 cents per hour for 
female employees and 75 cents 
per hour for male employees after 
six months’ service. These mini- 

(Continued on Page 22, Col. 1) 


NICKELGRAM 
——$85A 


The well-known Cummins Diesel 
engine, used for motor trucks, 
railcars, marine and industrial 
power plants, is equipped with a 
unique feature ... a special fuel 
pump and injector, w which gives 
these engines the benefit of die- 
sel economy coupled with the 
flexibility of gasoline power. 
This interesting injector element 
meters fine drops of fuel oil with 
great precision and speed and in- 
volves some very fine machining 
and fitting, for the fit of the 
plunger in the cylinder must 
show no leakage when tested 
under a pressure of 3,000 pounds 
per square inch. To assure sound 
injector bodies, free from poros- 
ity and capable of taking the fine 
machined finish, they are forged 
of SAE 3140, Nickel- chromium 
“Steel, an alloy which is widely 

used in automobile 


THE manufacture. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Price Movement 
Of Motor Shares 


Remains Uneven 


By ©. J. ALEXANDER 

NEW YORK.—With automobile 
production apparently leveling 
off, Wall Street is re-appraising 
the outlook for the industry. As 
far as can be learned, the con- 
sensus of opinion is that the pros- 
pect is better than average. 

As to the various services at 
the disposal of investors, the pre- 
ponderance of opinion is that both 
the car and truck, and the parts 
and accessory divisions of the 
automobile industry below in the 
group of industries having the 
most promising outlook. 

Standard Statistics recently re- 
vised its rating of industries on 
the basis of the outlook. This 
rating consists of three groups: 
Most promising; neutral, and least 
promising. In the first group are 
included automobiles, automobile 
parts and automobile tires and 
rubber goods. 

Still another leading service 
places the automobile industry as 
a whole in the group with outlook 
“better than the average.” A third 
service sees stability of earnings 
for the industry over the next 
twelve months. 

Now that most of the com- 
panies that issue earnings re- 
ports have announced results for 
the first quarter, it becomes ap- 
parent that the trend as to in- 


Houdaille-Hershey Net 


DETROIT.—Net profit of $627,114 
after all charges except surtax on 
undistributed profits, equivalent after 
dividend requirements on the $2.50 
class A preference stock, to 66 cents 
a share on 784,956 no par shares of 
class B stock, is reported by Hou- 
daille-Hershey Corp. for the March 
quarter. 


ei 


F Packard Text 


Continued frau Page 21) 
mums will be effective May 30, 
1937. 

3 —The minimum rate policy 
does not apply to trade ap- 
prentices or learners in tool mak- 
ing, die making, pattern making, 
forge-die making and machine 
repair until they become journey- 
men. 
A, —Students employed to learn 
metal finishing, welding, torch 
soldering and hammer men, may 
be employed for a period of six 
weeks at a rate of 15 cents per 
hour below the minimum rate for 
that classification. 


X—Vacation With Pay 
1 —The company will allow each 

hourly rated employee _ to 
earn one week’s vacation with 
Pay each year as at present, ex- 
cept that the rule covering sick- 
ness and injury in the plant will 
be changed on June 1, 1937, to 
include vacation credit for all 
time lost for established sickness 
and compensated injury arising 
out of and in the course of their 
employment. 

XI—Night Work 

—All employees working on 

the afternoon or midnight 
shift will receive five cents per 
hour in addition to their regular 
rate for all hours work on those 
shifts. 
XII—Pay Increase 
1 —Effective May 16, 1937, the 

company will increase all 
hourly rate employees pay three 
cents per hour. 
z X11I—General 
1 —The union will not cause 

or permit its employees to 
cause nor will any member of the 
union take part in any strike, 
either sit-down, stay-in*or any 
other kind of strike or any other 
interference or any other stop- 
page, total or partial, of any of 
the company’s operations during 
the term of this agreement. This 
agreement shall remain in’ force 
and effect until the first day of 
May, 1938, inclusive. ~ 
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Wall Street Re-appraises Automotive Outlook 


dividual companies was irregular 
when compared with a year ago. 
It appears that about half of the 
corporations showed gains and 
the other half decreases. The net 
result, when all reports are in, is 
likely to be about a stand-off. 

Forty-one listed automotive 
companies had _ reported first 
quarter results up to this writing. 
Among these was General Motors, 
with a decrease in net profit of 
more than $7,000,000, owing to the 
strike. The remaining forty cor- 
porations had an aggregate net 
income of $31,582,000, as against 
$26,741,000 a year ago. Including 
G. M., the net was $76,396,000, as 
against $79,205,000. 

The outlook for the second 
quarter is for sharply increased 
earnings in the automotive group 
all along the line. This would give 
the first six months a sizeable 
gain in profits over the first half 
of 1936. The outlook for the last 
half of the year indicates earn- 
ings at least on a par with those 
of the final six months of 1936. 

Turnover in automotive shares 
on the stock exchanges has not 
been heavy during the past week. 
The price movement has been ir- 
regular and the net result for the 
period covered by the ADN stock 
price averages was a decline of 
more than a point for the group 
as a whole. Losses, however, were 
not as large as the gains estab- 
lished in the preceding week, 
leaving some net gain over two 
weeks ago, when shares were at 
their low point for the year. 

Following are the ADN stock 
price averages for May 12, the 
preceding week and a year ago: 


Last This 
Week Week Change Ago 
45.43 43.19 1.24 43.78 
pio 44 80 1. 30 46. 20 

' 


L 46 25. 83 

Borg-Warner was among the 
few automotive issues showing a 
net gain over the preceding week. 

Gemmer Mfg. announced a $2 
dividend on account of arrears on 
its Class A stock, payable May 24. 
A payment of $5 was made in 
December and with the May 24 
disbursement, arrears will be re- 
duced to $7 a share. 

Collins & Aikman has voted an 
additional quarterly dividend of 
$1.25 on its 5 per cent preferred 
stock. 


Year 


24 motors oe ee 
Yeor-truck co's, 

19 parts accessories. . 
4 tire rubb Ts 


Last Minute Wall Street Wires 


From C, J. ALEXANDER 
Wall Street Correspondent, Automotive Daily News 


New York (2:51 p.m.).—Buying came into motor stocks today 
and they rallied from yesterday’s close under the leader- 
ship of General Motors and Chrysler. Among the features 
both in activity and extent of price gains were the tire 
and rubber issues. The rebound from the Thursday break 
was generally considered technical in character. 


Willys Net Totals $155,666 
During First Six Months 


(Continued from Page 1) 


final result, after deductions for 
administration and other expenses, 
the company showed a net profit 
of $193,166, which after provision 
for normal federal income tax 
and payment of two quarterly 
dividends on _ preferred _ shares, 
leaves a balance of $64,078. 


The company’s consolidated 
balance sheet, as of Mar. 31, 1937, 
showed total assets of $17,622,919, 
an increase of $2,977,703 over 
original assets at the time the 
new company began business. 
Current assets Mar. 31 totaled 
$6,172,777 against $3,295,041 in cur- 
rent liabilities, a ratio of approxi- 
mately two to one of current as- 
sets over current liabilities. 


“The company took over opera- 
tions on Oct. 8, 1936, and produc- 
tion was started on Dec. 1, 1936,” 
Wilson said. “Owing to the fact 
that the plant was in production 
for only one month during the 


Briggs-Stratton Profits 


MILWAUKEE.—Net profit of 
$429,170 for the first quarter of this 
year has been reported by Briggs & 
Stratton Corp. against $321,850 in 
the same 1936 quarter. 


first quarter, and as changes in 
manufacturing were necessary in 
connection with the new 1937 
model, the company showed a loss 
for this period. 


“Factory operations have be- 
come more efficient each succeed- 
ing month, resulting in a lower 
unit cost, and in an increased 
production, which accounts for 
the profit reported in the quar- 
terly period ended Mar. 31, 1937. 


“Monthly production figures have 
been as follows: December, 4,020; 
January, 6,588; February, 8,599; 
March, 9,395, and April, 9,819. 


“The 1937 Willys has met with a 
gratifying response from the mo- 
toring public, and the company’s 
dealer organization is currently 
conducting a Spring Parade, hav- 
ing as its objective 1,000,000 Willys 
demonstrations. As a part of this 
campaign, the company is spon- 
soring a radio program, broadcast 
from coast to coast every Sunday 
evening at 9 o’clock, EST, over 
stations of the Mutual Broadcast- 
ing System.” 

A gratifying increase in export 
shipments has been noted during 
this period, with deliveries being 
made in 61 foreign countries, 
Wilson said. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MAY 14, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 


Budd Mfg. ‘Co. .» E. G. 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. > 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 

General Motors 
Glidden 


Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 


1937 
* Low 


Last Sale 
May 14 May 7| High 
63/4 19, 1242 
57 277% 17 
9242] 79 612 
41%, 29%, 
624 4245 
51% 41 
41% | 48% 37 
453/, | 38¥2 31% 

9%} 26 20%, 
20% 13 
24g 17% 
447% 31 
12% 9 
3714 29%, 

9, 5 

71 47%, 27 
: 2 2 2044 161, 
6 9, 5¥% 

183, | 34% 28/2 
157 21 174, 

355% | 20 13% 

38/,] 13% 9 

391g 287s 23 

27 287s 212 

8 79 60, 

35g] 43% 32% 

728 44, 
156%, 130% 

33% 

37¥% 

64% 


21 yy 
87/, 


1935/4 
115% 
30/, 
567s 
642 


53%, 
591, 
43, 
44Y, 
41, 
3 
5 4¥% 
22% 30's 
37 4 3 VY 
19 27% 
34,4] 46% 
1081/2 35 
13144 3% 
17 15% - 


Last Sale 


NEW YORK May 14 May 7 


Kelsey-Hayes W. B. 

Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 

Motor Products 


Packard 

Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. 
Socony Vac. 

Sparks- Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co. 
Thompson Products 
Timken-Det. 
Timken Roller Bear. 

U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 

Yellow Truck 

Young Spring & Wire 


Axle 


CHICAGO 


Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 
Pines Winterfront 


GM Car Sales 
In April Rise 
Over ’36 Period 


NEW YORK. -April sales of 
General Motors cars to dealers 
in the United States and Canada, 
together with shipments overseas, 
totaled 238,377 as compared with 
229,467 in April a year ago, the 
corporation has announced. Sales 
in March were 260,965, and for 
the first four months of 1937 
totaled 677,577 compared with 
729,634 for the same period of 
1936. 

Sales of GM cars to consumers 
in the United States totaled 196,- 
146 in April, compared with 200,- 
117 in April a year ago. Sales in 
March were 196,095, while sales 
for the first four months of 1937 
totaled 538,839 compared with 
580,067 for the same period a 
year ago. 

Sales to dealers in the United 
States totaled 199,532 in April, 
compared with 194,695 in April a 
year ago. Sales in March were 
216,606. Sales for the first four 
months of 1936 totaled 536,713 as 
against 605,009 for the same four 
months of 1936. 


Hayes Body Corp. 
Files With SEC 


GRAND RAPIDS, Mich. — The 
Hayes Body Corp. has filed a 
registration statement with the 
Securities and Exchange Commis- 
sion covering $850,000 of 5% per 
cent first mortgage convertible 
sinking fund bonds, due 1947. 
They will be offered to the public 
at 98. 

The statement also covers 110,- 
500 shares of common stock at $2 
per share par, to be reserved for 
conversion purposes. Proceeds 
from the sale of the bonds will be 
used for plant expansion and the 
purchase of new equipment to pay 
for current obligations and the 
providing of additional working 
capital. 


Timken-Detroit Axle Nets 


$2,160,202 Profit in ’36 


DETROIT.—A net profit for 
1936 of $2,160,202 after all charges, 
including $150,000 for property re- 
valuation, was reported this week 
by the Timken-Detroit Axle Co. 
The profit is equal to $2.03 on 
each of 981,500 shares of $10-par 
common stock. 

In 1935 the company earned $1,- 
173,202, equal to $1.02 on each of 
980,000 common shares then out- 
standing. William F. Rockwell, 
president, predicted drastic in- 
creases in the costs of material 
and labor for 1937, and stated that 
the volume of business might be 
adversely affected by these con- 
ditions. 


$5,567,063 Quarter Net 


Earned by Republic Steel 


DETROIT. — Republic Steel 
Corp. and subsidiaries report a 
consolidated net profit of $5,567,- 
063 for the first quarter, compared 
with a net of $361,021 for the same 
period in 1936. 


Net current assets of the com- 
pany were set at over $75,000,000, 
prior to the acquisition of the 
Gulf States Steel Co. 


Motor Wheel Corp. Shows 


Quarter Net of $460,423 


DETROIT.—Report of Motor 
Wheel Corp. and subsidiaries for 
the first quarter, shows a net 
profit of $460,423 after all charges, 
except surtax on undistributed 
profits, equivalent to 54 cents a 
srare on 850,000 shares (par $5 
of capital stock. This compares 
with $370,014 or 43 cents a share 
in the March quarter of the pre- 
vious year. 
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(Continued from Page 1) 
now Bradley is all set to go into| preciate better than the present 


action. He expects to get going 
by June 15, assembling some 300 
cars from materials on hand and 
which will be for export only. 
They'll be labeled 1937 and the 
foreign trade will not be deceived 
as to the vintage. 


* * * 


BY THE TIME this job is done, 
the big plant will be working 
smoothly and ready for the real 
start, an early announcement of 
the 1938 line. This ought to come 
by Aug. 1, but the administration 
expects to start stocking its deal- 
ers with the new stuff by July 15. 
Already Bradley has given out 
that the line will consist of a six 
around $1,000 and an eight at ap- 
proximately $1,200. In the back 
of his mind, the president also 
contemplates putting out what 
might be called a second line, a 
low-priced job that ought to be 
ready in the spring of 1938 as a 
running mate to the six and eight 
which will go into production in 
July. All of which indicates clear 
thinking on the part of Bradley. 


* * * 


IN A WAY this so-called vaca- 


tion has been a good thing for| 


Hupmobile. All through the in- 
terlude the engineering staff, un- 
der the direction of Frank E. 
Watts, who has had the job of 
chief engineer for 20 years, has 
been working on the new stuff. 


There’s been no compromising in | 


this department. The engineers 


have been steadily working, just | 
as if there had been no interrup- | 
Everything on the two new | 
models is declared to be new and | 
there has been a complete re-| 


tion. 


tooling of the entire plant. 
time has not been lost, 
any judge. I’ve seen the working 
model of the new six and in my 


The 


opinion it is a job that more than | 
repu- | 


makes good Hupmobile’s 
tation. 
* * * 


NOW LET’S STUDY the job| 
that faces Wallace A. MacDonald, | 


director of sales. 
vised by the 

Management 

that the com- 

pany can make 

money on a pro- 

duction of 15,000 | 
for the next 

season. The pro- 

jection calls for 

25,000. It might 

be thought that 

after a year and 

a half of inac- 

tivity the Hup- 

mobile outlets 

would have “gone with the wind.” 
But a peek at MacDonald’s rec- 
ords shows the remarkable vi- 
tality of Hupmobile and the loyalty 
of its cistributors and dealers. As 
of Jan. 1, 1936, there were 107 
distributors and 735 dealers han- 
dling the line in the United States 
and Canada, with 106 foreign con- 
nections. Right now MacDonald 
claims a following of 96 distribu- 
tors and 673 dealers in the United 
States and Canada and 104 for- 
eign connections. True, some of 
these have had to turn to other 
things to keep the wolf from the 
door, such as going strong for 
service work and taking on an- 
other line of a multiple dealer- 
ship, but the director of sales 
assures me that once Hupmobile 
starts going again, practically all 
of them will be ready to sell 
Hupmobiles once more. 


The count reveals that at the 
present time there are 200,000 
Hupmobiles running. Many of 
the owners have written in assur- 
ances that they are waiting for 
the new models and promising to 
buy. So MacDonald feels confi- 
dent that with such a nest-egg as 
this replacement market affords 
him, his distributors and dealers 
are merely waiting for the words, 
“Let’s go, Hupmobile!” 


* + * 


“ONE OF THE elder ilk, like the 
conductor of the column, can ap- 


He’s been ad- 


W.A. MacDonald 
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generation of 
motorists the 
feat of Ralph! 
De Palma _ on} 
the Indianapolis | 
speedway last| 
Monday when| 
he drove a! 
stock car, a La- 
Salle V-8, 500) 
miles at an av- 
verage speed of | 
82.18 miles per 
hour. Twice 
winner of the 
AAA driving championship, De| 
Palma had set out to better the 
speed of Ray Harroun, winner of | 
the first Indianapolis five-century 
in 1911, when he piloted the Mar- 
mon six to victory at 74.59 miles 
per hour, then considered a most 
remarkable performance. 

I saw Harroun win that race, so 


Ralph De Palma 





@ 7 /s smart, modern 
set-up builds sales for 
every other depart- 
ment of the business! 


ET your share of the business now 

being built by Alemite’s great 

national “Triple-Safe” campaign! Join the 
thousands of Alemite dealers who are step- 
ping up customer-labor sales with Alemite 


Triple-Safe Lubrication! 


It’s easy to modernize your lubrication 
department with Alemite Equipment! Then, 


great interest to me, who likes to 
“turn backward, turn backward, 
O time in thy flight; make me a 
boy again, just for tonight.” 

* * * 


DIGGING INTO the brain cells 
and stirring up moth-eaten mem- 
ories, I’d like to make some in- 
teresting comparisons between 
yesterday and today. For instance, 
in those glorious days when the 
speedway classic was aborning, 
stock-car racing, with the stock 
status of the competing cars was 
established officially by the AAA, 
just as it was done in the case 
of De Palma’s LaSalle, was the 
main competition of the time, so 
Harroun’s Marmon, was a stock 
car, too, with the exception that 
Harroun was allowed to strip his 
fenders and top, while De Palma’s 
convertible LaSalle carried fend- 
ers and had the top UP. And the 
Marmon engine was a third larger 
in piston displacement than the 
LaSalle. Too, remember De Palma 


wasn’t trying for a record—but he | 


beat the Indianapolis track record 


for stock cars just the same. 
* * * 


ALL OF WHICH is background 


of your business! 


with Alemite Lubricants and Alemite-trained 


personnel, you'll be in a position to collect 
on these big two-color pages in the Satur- 
day Evening Post! And Horace Heidt will 
be talking about you when, on Monday 


nights, he tells your neighbors to “Go to 


your Alemite dealer.” 





You'll find, as thousands of other dealers 
have found, that a modernized Alemite de- 
partment builds sales for every department 
Car repairs — battery 
service — accessory sales—car sales —all 
these grow when you get new customers 
coming in for Alemite Triple-Safe Lubrica- 


will show you the strides in en- | 


gineering that have been made in 
the stretch between 1911 and 1937. 


Even prior to 1911 the speed of 
so-called stock cars was the theme 
song of automobile salesmen. We 
would hear claims of such ex- 
treme speeds as 60 miles an hour 
as being the ultimate. But there 


were skeptics, one of them being 


John A. Wilson, then president of 
the American Automobile Assn. 
and a first cousin of Woodrow 
Wilson, who said that it couldn’t 
be done. So he hung up the Wil- 
son trophy, to be awarded to the 
first fully-equipped stock car that 
could average 60 miles per hour 
for one mile under official 
servation and timing. And did 
this prick the balloon! Car manu- 
facturers seeking to establish of- 
ficially the speed of their product 
went after the trophy. I saw 
Barney Oldfield, then making 
history with his National “Old 
Glory,” make his trial on the In- 
dianapolis speedway two years 
before the first of the five-hun- 


ob- | 


| Springfield in England, 


23 


ory serves me, the speedy Knox 


also took a crack at the cup. 
+ * + 


BUT THE CUP never was won. 
No one of those days could make 
the grade and so “Uncle John” 
was able to make good as a skep- 
tic and in a big way. The require- 
ments were too stiff. Harroun, of 
course, did it in 1911, but his 
Marmon did not come up to the 
demands made by Wilson, who 
specified “fully equipped,” which 
meant fenders and with the top 
up. Certain allowances had to be 
made for racing stock cars which 
explains what may be looked on 
as a seas in my story. 


Foley A setiial 


NEW YORK.—Appointment of 
James V. Foley as European sales 
representative for the Kelly-Spring- 
field Tire Co., was announced this 
week by Carl L. Reed, export man 
ager. He will represent Kelly- 
the Conti- 
nent, Northern Africa and the Near 
East area, including Syria and Iraq. 
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tion! Get in touch with your Alemite Dis- 
tributor NOW! 


ALEMITE—A Div. 
1878 Diversey Parkway 


of Stewart-Warner Corp’n, 
Chicago, Illinois 


Stewart -Warner-Alemite Corp’n. of Canada, Ltd. 
Belleville, Ontario, Canada 


Enjoy Horace Heidt and his Alemite Brigadiers every Monday evening, C BS Coast-to-Coast Network. 


See local papers for time of broadcast. 


REG. U. 8S. PAT. OFF. 


ALEMITE 


WORLD’S LARGEST ‘MANUFACTURERS OF LUBRICATION PRODUCTS 





LIKE TO DO A LITTLE 


N the twenty-fifth of May, more 

than five hundred of the most 
important Bendix distributors will 
come to South Bend, from all over 
the nation, for a four-day business 
meeting as guests of Bendix Prod- 
ucts Corporation. 

They will discuss your business— 
among many other things. There- 
fore, it seems fitting that you should 
enjoy an over-the-shoulder peek, as 
it were, at what goes on. 

The keynote of the gathering, the 
succinct expression of what these 
men, representing thousands of auto- 
motive service specialists and dealers, 
have determined to do, is this: 


“BUILD BIGGER BUSINESS 
WITH BENDIX IN 1937!” 


To the manufacturers of America’s 
cars and trucks, and to all of you 
who sell and service these vehicles, 
this is sound and significant counsel. 
Every Bendix Product you employ 
is an asset. It is a tangible aid to 
more sales. It is an assurance of less 
need for servicing. It is an evidence 
of discriminating selection of the 
component units of your product. 
The American motoring public is 
convinced of this—and with excel- 
lent reason. Let them know that you 
employ Bendix products, which they 
are aware represent First Choice in 
starting, stopping, carburetion and 
gear-shifting equipment. 


BENDIX 


PRODUCTS FOR MOTOR CARS AND TRUCKS: 


Bendix Equal-Action Duo-Servo Mechanical and Hydraulic Prakes * Bendix B-K Controlled Vacuum Power Braking * Bendix B-K Vacuum Door Control « Bendix 

Automatic Clutch Control » Bendix Finger-Tip Gear-Shifting * Stromberg Carburetors * Zenith Carburetors, Flame Arresters and Fuel Filters » Scintilla and Ben- 

dix Automotive Magnetos * Bendix-Westinghouse Automotive Air Brakes, Air Steering, Air Gearshift, Air Clutch Control and Air Horns « Bendix-Feragen Chassis 

Testing, Inspecting and Corrective Equipment + Bendix-Peco Tire Treatment Equipment « Bendix Starter Drive * Bendix Startix—Automatic Starting » Bendix 

““Convac”’ Vacuum Pump « Bendix-Weiss Rolling Ball, Constant-Velocity Universal Joint * Bendix-Eclipse Brake Linings * Jaeger Electric Chronometric 
Tachometers and Timepieces * Standix Cartridge Lubrication Equipment, etc., etc. 


BENDIX PRODUCTS CORPORATION (Subsidiary of Bendix Aviation Corporation) SOUTH BEND, INDIANA 





